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Insect Damage To Hides 





Leather Local May Secede 
(,oodvear | ps Neolite Prices 
Hide Exports At New High 


Canada Sees Pick-l L 


SHE BUYS A MILLION DOL- 
LARS worth of shoe supplies a 
year. That's Margaret Smith, 
who is perhaps the only lady 
shoe factory purchasing agent 
in the country, and is doing an 
outstanding job at Vaisey- 
Bristol. 





DEVON CALF 
.« « has the look but not the price 


Devon is delightful. It has the 
sleekness, the suppleness, the 
superb fashion-rightness of an ani- 
line leather. It walks in high fash- 
ion company without requiring 
high fashion price tags. Made up 
in the season’s correct color tones 
(including white), Devon Calf will 
improve many a wearer's wardrobe 
and your profits. 
A. CG. LAWRENCE LEATHER CO 


A DIVISION OF SWIFT & COMPANY ‘| IN« 
PEABODY MASS 


ZABETHTOWN * GLO "SV . KEE * NASHVILLE 


It’s naturally better 





ASK YOUR 


Bec kwith 


Box Toe Calesman... 


These sales and service men of Beckwith and its 
affiliates Arden-Rayshine and Safety Box Toe 
have both the products and know-how to meet 
your specific shoemaking problems. Box Toes and 
other shoe specialties for everything from baby’s 
booties to top sergeant's kicks. Materials ranging 
from softest felt to toughest austempered steel. 
We can't tell you the whole Beckwith story here, 


of course.. 
ASK YOUR SALESMAN. 
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WRIGHT-GUHMAN COMPANY, ST. LOUIS, MISSOURI « 
CINCINNATI, OHIO © FACTORY SUPPLIES, INC., MILWAUKEE 
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Lihgeeom FO Tass 


Gift shoes. For the past couple of 
years the Canadian Shoe Retailers 
Association has 
of people buying gift shoe certif 
cates at Christmas 
friends. The 
little plastic shoe encased in shoe box 
with certificate enclosed, as the g ft 
package. The gift donor simply turr 


sponsored tne idea 


time for their 


customer receives 4 


in the certificate to the store, get 
4 real pair of shoes. Same promo 
tional idea as used by mens hat 
industry and others. Last year the 
Association distributed more thar 
10,000 of these 


boxes, This year, many more order 


plast shoe ana 
are expec ted from retailers 

Smellevision. Well, they've f 
done it losest thing to smellevision. 
A pocket-size 3-D viewer which let 
the potential customer get a tri 


iné y 


dimensional view of the produc t, but 
to smeli it as well. Leather products 
are said by the company (Taylor 
Merchant Corp., New York) to be an 
ideal subject. The product is simply 
impregnated with a leather-like smell 
(many odors can be duplicated), so 
that the customer gets both a look 
and a whiff of the product 


Hot foot. An enterprising firm 

selling electric socks for footbal 
games and other brisk-weather sports. 
A battery runs from the waistbelt to 
the socks, heating the socks and keep 


ng tootsies nice and warm. 


Shine in your eye. A Philadelphie 
sueing 4 Hoboken, N, J. 
$10,000 damages. She 
bought 4 tube of shoe polish. At 


squirt the 


woman 


firm for 


home, when she went to 
polish on her shoes, the tube broke 
and the polish squirted into her eye 
Her husband is asking for an 
$5,000 in damages for 
and the loss of his 


nstead. 
additional! 

| 
merdical damages 


wife's service 


Sweet Henry now. 
was climbing to 
world as a wit and announcer some 
years back. In fact, he and Arthur 


Godfrey were running neck and neck 


Henry Morgar 


neights in the radio 


Henry 

neck got caught in a noose. One of 
his biggest sponsors was Adler's ele 
vator shoes. Henry, on his program 
repeatedly ribbed Adler and elevator 
shoes until Adler, along with most 
other sponsors, pulled out, leav 
shift of wit and 
er, Henry 


in popularity. But suddenly 


ing Henry with his 


vice versa. Now, years lat 


is back in the saddle again—and re 
ported to be very nice to his sponsors. 


A shoe started it. Today, zippers are 
a $190 millions business. And it a 
tarted with an invention by Whit 
comb Judson in 1891, designed as a 
new way of fastening shoes—what 
he called a ‘'clasp locker for shoes 

in his patent. In 1905, with a partner 
Judson started manufacturing the 
slide fastener, but now adapted 
mostly for clothing. It had rough 
sledding until the device was im- 
proved by a Swedish inventor, Dr 
Gideon Sundback, who created the 
mechanism and 
made the zipper device practical. 
This was in 1917. They formed a new 
company (now Talon, Inc., largest 
zipper maker), and the slide fastener 
has now become an important in 


important lock" 


Oustry. 


Footwear and females. Eddie Can 
tor relates that he was surprised to 
discover that his friend Georgie Jes 
sel wears shoes costing only $6.50. 
It can't be money, Cantor told 
Jessel. I've often seen you tos 
away $500 over a girl.’ Jessel re 
plied, ‘That's right—but then, who'd 
ever want to kiss a shoe? 
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“Yes, a 


DURALENE 


Finish is beautiful, and 


Water Won’t Hurt It” 


DURALENE Finishes produce the much desired aniline 
appearance with the required degree of uniformity. 


DURALENE Finishes impart rich color and life to leather, bringing out its 
full natural beauty. 


DURALENE Finishes are thin — yet uniform — and the finish is flat and close 
to the grain. 


DURALENE Finishes are ‘tight’, durable, water repellent; are safer, more 
economical, easier to use. 


See the dramatic DURALENE water test 


DURALENE 
at the Show Booth 83. make good 
shoes, 


TANNERY DIVISION 
B. B. CHEMICAL COMPANY 
CAMBRIDGE 39, MASS. DURALENE is o trademark of B. B. Chemical Co 
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EDITORIAL 





Let’s Face It: Shoes Are A 
*“Deferrable-Purchase” Item 


To Meet Competition From Thousands Of Consumer Items 
The Same Class, Shoe Business Must Adjust Its Selling Sight 


Te economists and market special- 
ists commonly use a fancy term called 
“deferrable purchases.” It means 
simply a kind of purchase which the 
consumer does or can put off until 
some future date. For example, you 
may plan to buy a new car this year. 
But something happens and you de- 
cide to hold off until next year. That's 
a deferrable purchase. 

Some kinds of consumer articles 
belong in the deferrable class, and 
some don’t, For example, basic types 
of foods aren't deferrable. People 
have to eat, and feeding themselves 
isn’t something they can put off until 
a week later. 

But perhaps most types of con- 
sumer items are deferrable. And that 
includes footwear. Which brings us 
to what we want to talk about because 
we think this has possibility of open- 
ing a fresh perspective about selling 
more shoes to the public. 


Now, one statement we made 
is quite important to this subject: 
most types of consumer items are de- 
ferrable. This translates itself into 
something of even greater impor- 
tance; the efforts of an industry to 
make people buy their products to- 
day instead of tomorrow is terrific. 

If a man defers buying a hat be- 
cause he wants to buy a couple of 
shirts, the hat industry has lost a 
sale. If the attraction of a dress has 
more impulsive eye-impact on a 
woman than does a pair of shoes, 
shoe business has lost a sale. 

Now, despite the wide differences 
in personal or family budgets, the vast 
majority of budgets have spendable 
limits. After spending on non-defer- 
rable items such as food, rent, utili- 
ties, insurance, etc, what's left be- 
comes available to spend on the al- 
most endless list of deferrable-pur- 
chase items, which includes most 
goods and services. 

So picture hundreds of industries, 
businesses and services with thou- 
sands of products to sell—almost all 
of which purchases can be put off 
until a later date-—each trying to 
make the consumer buy their prod- 


6 


uct in preference to others. This 
works up to a tornado-like intensity. 
It’s what we lump into one decep- 
tively simple word called competition. 


Here emerges an enormously 
significant fact to the shoe industry, 
as to every industry: the real com- 
petition is not so much of competing 
with companies making similar prod- 
ucts with the same industry. Rather. 
the more intense and significant 
competition is to draw consumer 
spending money away from ether in- 
dustries and products to your own. 

When an industry as a total body 
achieves this, then all member com- 
panies and trades within that indus- 
try reap rich benefits. 

Let’s cite an example. Immediately 
after the war, in the 1945-46 period, 
consumers were hungry for leather 
shoes, to which they had limited ac- 
cess during the war. At the same 
time, retailers’ shelves were almost 
barren of such stocks. When the lid 
was lifted from shoe rationing there 
was a mass rush to market. In 1946 
we turned out an all-time record high 
of 529 million pairs with a popula- 
tion of only 141 million, This estab- 
lished a record per capita consump- 
tion of 3.72 pairs. If we held that 
3.72 pairs level with our present 
population of 162 million, our 1954 
production would reach 603 million 
pairs. 


While it’s true that in the 
1945-46 period hundreds of consumer 
items previously limited were in 
heavy demand the important thing 
however is that these hundreds of 
consumer items, many now available, 
were put on consumers’ non-deferra- 
ble purchase lists. In short, as fast 
as these goods could be had they 
were bought. When consumer inven- 
tories were gradually filled, these 
goods went back on the “deferrable 
purchase” list where they originally 
belonged. That's where and when 
rugged competition set in and still is. 

Now, let’s take a face-on look at 
We like to 


com- 


shoes and shoe business. 
consider shoes as a “basic” 
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modity——-basic in the sense that it’s 
something all consumers must have. 
True enough. But in another sense 
shoes aren’t as “basic” as we'd like 
to believe. In short, they too are a 
deferrable-purchase item. The life of 
a shoe can be greatly extended when 
necessity or lack of buying desire 
exists on the part of the consumer. 

But let’s throw out “necessity” as 
a common factor retarding the pur- 
chase of more pairs. A_ recent 
Leather And Shoes’ study 
that consumers, in ratio of per capita 
income, are spending only half what 
they spent on shoes in the depression 
year of 1933. It demonstrates that 
the oft-heard wail of some merchants 
that consumers “ain’t got it to spend 
today” holds little water. 


showed 


What's a truer picture is that 
more and more products and services 
in the deferrable-purchase class are 
bidding for a bigger share of the con- 
sumer dollar. A lot of industries and 
products are succeeding in getting a 
bigger bite obviously at the expense 
of other industries and products. 

Certainly this isn’t a new story. 
What we do think is relatively new 
about it is the realization that shoe 
business must see its own product in 
a more realistic light-—as a deferra- 
ble-purchase item. Shoe business has 
not cashed in on its pairage or sales 
growth. But it can. 

For instance, we say shoe business 
is a “stable” business. Actually only 
a portion of it is, the rest isn’t. Its 
footwear (about half of all 
production } is the stable portion. 
This doesn’t change much decade to 
decade, except via population growth. 


“basic” 


The real potential is with the other 
half—the fashion and special-purpose 
footwear. It is here, not in basics, 
where the impulse and extra-pairage 
buying takes place. And hence this 
becomes the major weapon with 
which shoe business can intensify its 
drive to make consumers more fre- 
quently see shoes as a non-deferrable 
rather than a deferrable purchase 
item. 

Keep in mind that consumers have 
limited budgets. Shoe business won’t 
enjoy more volume until it stimulates 
consumers to more “desire” buying 
of footwear. Shoe business achieves 
its victory when it makes the con- 
sumer say, “I want a new hat, and 
need some new curtains—but I just 
can't resist those wonderful shoes!” 


Reprints of the editorial at nominai cost 
Up to 100 lOc each 200-500, Se each; 1000 
3000 et 5000 or over 1 c eacl 
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ews X-Ray 


Will Massachusetts leather workers secede from International 





union? . . . Canadian shoe market sees better story. . . . Is 


lvan's lot improved? 


VE: 


come from meeting of Local 21, International Fur and 
Leather Workers Union, in Peabody this week. Meeting 


was postponed once after word got around Local 21 would 


Next step in leather labor situation may 


consider “secession” from International. 


Feeling in Salem-Peabody area running high. 
Many leather workers reported determined to break away 
from IFLWU or at least rid union of long-standing Commie 
influence. Question is—how? No real leader on scene as 
yet. Breaking away from big established union is one thing 


Starting new union is another. 


One thing is certain. IFLWU is as near to break-up as 
it can possibly get. Resignation of Ben Gold as president 
of International and appointment of Abe Feinglass as 
Gold's successor hasn't had appeasing effect union leaders 
hoped for. Feinglass still bears definite Red tinge and his 
constant association with Commie fronts and causes has 
alienated some union membership. First big test comes 


in Massachusetts. 


Chances are Richard O'Keefe, manager of Peabody local, 
will go along with majority. If workers insist upon leaving 
IFLWU, O'Keefe would probably secede with them. Good 
point to watch, if secession comes, is whether various Mas 
sachusetts locals would split separately into several small 
independent locals or band together into new union. For 
mer situation would create problem for manufacturers. 


Inside story on “resignation” of George Markham and 
Joseph Gruntosky from IFLWU is that they were forced 
to resign. Both Markham and Gruntosky were permitted 
to testify before Massachusetts Commission on Commu- 
nism that they had resigned. Fact is, local membership 


gave them little if any choice 


os , ‘ 
Canada’s footwear market perking up. 
This is basis of reports from leading shoe centers and 
manufacturers. Majority of sellers and buyers at Shoe and 
Leather Fair in Montreal said business has bounced in last 
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six or seven weeks, is being felt in fill-in orders for fall and 


new orders for spring 


Good indication that 1954 will not be wasted in 
Canada seen in actual shoe production figures. 
Canadian shoe manufacturers may not top 1953's 39.3 
million pair total—second highest in history—but they will 
come mighty close. Dominique Bertrand, new president 
of the Shoe Manufacturers Association of Canada, estimates 
this year’s output won't be more than 2-30 under last 
year. This despite fact that Canadian output over first six 


months 1954 was 7% less than corresponding 1953 period 


Big decline will be in men’s shoes. Manufacturers 
say production of men’s lines may be as much as 10% 
below a year ago. Women’s output will equal, possible 
top 1953. Children’s about the same, perhaps up a littl 


All other types may show increase 


Prices expected to hold for next six months, 
Leather prices have fallen about as far as they can go. A 
few cents either way won't make much difference. Cost 
of some other materials is up, may go still higher. But 
manufacturers won't up factory prices. This means profits 
will feel squeeze even further. Big thing to remember here 


is that trade is confident better days are ahead 


& Soviet Russia now claiming big gains 
in consumer goods situation. Russia's new leaders 
say they have made good on promise to put more money 
in consumers’ pockets, more goods on shelves of country’s 
stores. For example, consumer can now buy for 445 rubles 


what he formerly paid 1,000 rubles for in 1947 


Here’s how average ‘Russian consumer is supposed 
to have benefitted if he buys goods in state or coop 
erative stores. For the same price he formerly paid for a 
pair of light leather shoes (quality unspecified) and a pair 
of capron (Soviet nylon) stockings, he can now buy the 
same pair of shoes, five pairs of stockings, a pair of gloves 


and three handkerchiefs 
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If you are using 
Synthetic Soles 


Stitch all shoe parts with one thread BaP W088, 
Z 
PREMIER ‘&—/ Fc gee ATE ORS 


made of Dacron 


FUNGUS 
_ RESISTANCE 


‘E» Has Everything 


v Eliminates all seam failures \~ Simplifies production 
vv Reduces inventory Vv Adapts to all stitching operations 


vv Matches the Special Properties of Synthetic Soles 


is RESISTANT EXCELLENT —~ 
: TO GASOLINE _—  SEWABILITY 
& SOLVENTS ae 


‘ ee 
Pa eal 


PREMIER DACRON 


Dacron alone matches every synthetic sole attribute 
The successful sewing thread made of DACRON 
PREMIER THREAD CO © PAWTUCKET, RHODE ISLAND 
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NEW CRACKDOWN IN WORKS 





Justice Department Calls For 
FBI To Investigate Leather Union 


Union's Officers And Activities Under 
Close Scrutiny As Member Unrest Grows 


The case against International Fur 
and Leather Workers Union took on 
new significance this week with dis- 
closure that the Government is plan- 
ning a new crackdown on the Red- 
tinged union. Foremost among the 
week's developments was news that 
the Justice Department, seeking to 
definitely tie up the union with Com- 
munism under the new anti-Commu- 
nism act, has called its investigating 
arm, the Federal Bureau of Investiga- 
tion, into the fray. 


J. Edgar Hoover’s FBI is giving 
special attention to the following 
question: 

Are one or more of the union’s top 
officers, past and closely 
connected with the Communist Party 
and its activities? Ben Gold, the 
union’s head for a quarter century, 
resigned recently after a federal court 
convicted him of falsely swearing he 
was not a member of the Communist 
Party. 

Gold’s successor is Abe Feinglass, 
IF LWU’s former Midwest organizer, 
who appeared before the House un- 
American Activities Committee last 
April. Feinglass repeatedly invoked 
the Fifth Amendment in refusing to 
answer whether he was or ever had 
been a member of the Communist 
Party. 

The FBI is also trying to ascertain 
whether union funds are being used 


present, 


for Communist Party purposes or to 
support the Party's policies. The 


union has a long record in support 
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of causes and policies which author- 
ities have linked closely to the Red 
line. 


Beyond this, the FBI is making 
literally a top-to-bottom inquiry into 
the entire range of possible connec- 
tions between the union and its top 
officers and the worldwide Commu- 
nist conspiracy, Justice Department 
sources told LEATHER AND SHOES. 

Last April, Atty. Herbert 
Brownell, Jr., said in a nationwide 
address that the leather workers 
union is one of the most important 
of American Communist 


Gen. 


sources 
Party financing. 

If the FBI finds the necessary evi- 
dence, it may be taken by the Justice 
Department and placed before the 
Subversive Activities Control Board. 
The board would then hold a special 
hearing. If it found against IFLWU, 
the union would finally be stripped 
of all its privileges under the Na- 
tional Labor Relations Act. 

In Peabody, Mass., where wide- 
spread membership unrest was re- 
ported at recent hearings before the 
Massachusetts Commission of Com- 
munism, members of Local 21 were 
slated to meet and possibly vote to 
secede from the International. Two 
prominent union leaders, George F. 
Markham and Joseph Gruntowsky, 
“resigned” last week after testifying 
before the Commission. 

If the union did vote to continue 
with the International, it appeared 
evident that it would insist upon rid- 
ding itself of all Communist influ- 
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ence both at the national and local 
level. Richard B. O'Keefe, Local 21 
business manager, last week testified 
he would not have supported many 
International policies if he had real- 
ized their close tie-up with the Com- 
munist line. 

In Newark, N. J., 
the IFLWU local there was suspended 
by the union’s board because he was 
attempting to disaffiliate his local “to 
free it from Communist domination.” 


the president of 


Frank Sauchelli, president of Local 
165, charged he was unfairly ousted 
by national leaders who fear a labor 
election. He said IFLWU’s top of 
ficials refused to hold a closed ballot 
on his suspension. Local 165 repre 
sents workers at the Hollanderizing 
Corp. in Newark where nine employes 
are currently on strike. 


David Davidoff Retires 


David Davidoff, treasurer of 
Phillips-Premier Corp., Boston shoe 
fabrics distributor, has announced 
his resignation. He has been with 
the firm since its inception. His 
corporate interest in the firm has 
been acquired by Fred N. Phillips, 
president, who now becomes presi 
dent and treasurer of the company. 

Fred Lappin and Carl Tischler, 
associated with Phillips-Premier for 
many years, have been voted to the 
board of directors. 


Freeman Has Open House 


Gilbert Freeman, Inc., Boston shoe 
fabrics firm, held open house Wednes- 
day, Oct. 20, at official opening of its 
new quarters at 202 South St. The 
firm has taken over the building at 
that address and is using the street 
floor for showroom and offices and 
the upper floors for shipping and 
warehousing. 





SCHWEINIGEL CLUB'S ANNUAL OUTING held Oct. 5 
at Ozaukee Country Club, Theinsville, Wis., drew a large 
and enthusiastic turnout despite inclement weather. Braver 
members ignored the elements, competed in famed Cal- 
cutta Golf Tournament. Winner was Harry Batchelder, Jr., 
with low gross of 78 and low net 74. Gene Bridges took 
runner-up honors with net 78 and Art Gebhardt placed 
third with net 79. A filet mignon dinner topped the day 
although the bar is reported to have come in for its share 
of attention. 


TOP ROW, left to right: John McBride, Dr. Al Seelman, 
George Burns, Jack Miller, Irv Mehigan, Pete Gebhardt, 
Art Gebhardt; Jack Miller and Tom Dallman; Pete Coolsen, 
Charles Bartheils, C. J. Seigman, Matt Pohle, James Mor- 

rison and Pat Bray. 
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SECOND ROW: Helmuth Theile, Fred Gruen, Bill Pohl, 
Bob Lotz and Karl Ratzch; Frank Hanson and Chris Hempel; 
Herb Stumpf, Dutch Otho, Pat Radditz, Max Bach, Lee 

Heth and Ray Strehlow. 


THIRD ROW: Ernie Holzworth, Carl Muckinhirm, Paul 
Stahnke; Howard Willis, Bill Tefft, Art Schroeder, Bill Law 
and Frank Chadwick; Harry Batchelder, Jr., winner of Cal- 

cutta Tournament, and Frank Chadwick. 


BOTTOM ROW: Chris Hempel, Wally Mahler, Chuck 
Raddatz, Pete Coolsen, Bob Anderson, Al Walker and Pay 
Bray; George Chamberlain, Harry Batchelder, Sr., Harold 

Stewart, Chuck Miller and John McBride. 
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“Mission Accomplished” 





One vital part from a stock of 
more than 110,000 different 
parts... rushed to the factory 
where it is needed... so that a 
machine can go back into pro- 
duction... this mission is com- 
pleted hundreds of times daily 
by the WAC Parts System. 


In fact, many machine stop- 
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pages are stopped almost as 
soon as they occur... by stra- 
tegically located supplies of re- 
placement parts for all the 300 


types of United machines. So 


highly organized is this system 
that more than 95% of all or- 
ders for replacement parts are 
shipped the same day they’re 


TeceL_ve d, 


By helping the shoe manufacturer maintain efficiency of produc- 
tion, the (BAO Parts System helps the shoe industry serve the 


American Consumer, 


UNITED SHOE MACHINERY CORPORATION 


BOSTON, MASSACHUSETTS 
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RECIPROCAL MANUFACTURING AGREEMENT is signed by Charles W. 
O'Conor (left), president of Compo Shoe Machinery Corp., while Godfrey 
Bostock, president of Vik Supplies, Ltd. of Stafford, England, looks approval. 


EXCHANGE PACT 


Compo To Make 


English Machinery 


Compo Shoe Machinery Corp. of 
Boston has signed a reciprocal manu 
facturing agreement with Vik Sup- 
plies, Lid., of Stafford, England, sub- 
sidiary of Lotus, Ltd, 


The agreement was announced 
jointly by Charles W. O’Conor, 
Compo president; and Godfrey Bos- 
tock, chairman of the board of Vik 


Supplies, 


Compo will manufacture shoe ma- 
chines and adhesives of Vik for dis- 
tribution in the United States while 
Vik Supplies will manufacture Compo 
machines and shoe adhesives in Eng- 
land for distribution in the British 


Isles, 


The new line of Vik machines and 
adhesives for the United States mar- 
ket will serve to complement Compo’s 
present line of 52 machines used for 
sole-attaching and lasting rooms of 
shoe factories. Compo is now. the 
second largest manufacturer of shoe 
machinery and leading producer of 
sole-attaching adhesives in the coun 


try, 


w 


both lines has made this a most sat- 


non-competitive aspect of 


isfactory arrangement for both 
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Compo and Vik.” said O’Conor. “We 
believe the machinery and adhesives 
of our line will find a natural market 
in England. We also believe that the 
machines and chemicals of Vik Sup- 
plies will have extensive application 
in the American market.” 


Copeland Leaves Keith 
Harold W. Copeland has resigned 

as vice president and sales manager 

Keith Co., Brockton, 


Mass., manufacturer of men’s shoes. 


of George kK 


His position as sales manager has 
heen taken over by Robert H. Fesler 
who has also been elected a vice 
president and director of the com- 
pany. 

\t the same time, Stanley W. 
Parmenter announced his resignation 
as treasurer of the company, effec- 
tive Jan. 1. He will be succeeded 
in the position by C. Emil Carlson. 

Fesler years with 
Florsheim Shoe Co, in styling, mer- 


spent seven 
chandising and sales. Later, he man- 
aged the shoe division of Mont- 
gomery Ward & Co. and saw service 
with Associated Merchandising Corp. 
and Carson, Pirie, Scott in Chic ag). 
More recently, he has been general 
sales manager of a high fashion 
slipper firm, 

Carlson joined the Keith Retail 
Division in 1916 and served as 
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treasurer and director of the then 
separate Geo. E. Keith Stores Co. 
In 1933 he was named group super- 
visor of the company’s retail division 
and in 1949 was named assistant 
general manager of the retail divi- 
sion and elected a director of the 
company, 


Hides Hit Bottom 

The Prins Willem V., a Dutch 
freighter, carrying a cargo which in- 
cluded approximately $200,000 worth 
of green hides, sank in Lake Michi- 
gan, just 4 miles out of the Milwau- 
kee harbor, October 14. The foreign 
vessel ran into an oil barge being 
towed to Milwaukee from Chicago, 
and sank within an hour and 15 min- 
utes. Crew of 30 men was rescued. 

Included in the cargo, now lying 
beneath 90 feet of water, are about 
About 200 
tons were previously loaded at Chi- 
cago and originated from packing 
houses in that city and lowa and 
Minnesota firms. The ship also held 
about 70 tons of green hides just 
loaded from Milwaukee packing 
houses. 

\ sizeable amount of finished 
leather from a Wisconsin tanning 
company was also loaded for export 
to Europe. Also listed on the ship’s 
manifest, according to shipping line 
executives, was about $2,000 worth 
of horse hair. 


270 tons of green hides. 





NEW PRESIDENT of Boston Boot and 
Shoe Club is George E. Hamel of 
L. H. Hamel Leather Co., Haverhill, 
Mass., tanner of kid and sheep leath- 
ers. One of the better-known figures 
in the New England trade, Hamel is 
past president of the Haverhill Lions 
Club and a past director of the 
Haverhill YMCA and the Community 
Chest. He becomes the Boston Boot 
and Shoe Club's 30th president. 
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Margaret Smith's career has been exclusively in 
the shoe industry except for several years when she 
lived in Miami, Florida, That was from the time 
George Meierhoffer, her ‘‘boss,"’ retired from a 
Missouri concern and until he again took an active 
part in shoe manufacturing with the organization of 
Vaisey-Bristol Shoe Mfg. Corp. 

During her residence in Miami, Margaret Smith 
was associated with Pan American World Airways 
as secretary to the Industrial Engineer. She had 
charge of the stenographic pool in that department; 
took on-the-job time-study training. Later she 
joined Eastern Air Lines in their communications de- 
partment. Although she at one time had a pilot's 
license she now prefers to fly with a chauffeur’ at 
the controls, 

She is a member of the National Federation of 
Business and Professional Women's Clubs. Margaret 
will actively participate in National Business 
Women's Week, October 10-16. She is a past presi- 
dent of the Monett, Missouri, club and has served 
as district director and as state chairman of radio 
and television. 


WOMAN BUYING BOSS 


Shoe Buys A Million Dollars 
Worth Of Shoe Supplies A Year 








Miss Smith is a talented violinist. She also speaks 
and reads Spanish fluently. 








Margaret Smith Of Vaisey-Bristol ls Perhaps The Only 
Lady Shoe Factory Purchasing Agent In The Country 


As Director of Purchasing for 
more than a million pairs of 
shoes a year, Margaret Smith 
keeps close control of the 
purse strings of the Monett 
and Marionville, Missouri, fac- 
tories of Vaisey-Bristol Shoe 
Mfg. Corp. She is believed to 
be the only woman purchasing 
agent of any shoe factory in 
the country. 

Do You Want To Know: 
The pair cost of 

parts? 
Comparative monthly require- 
ments of cement? 
What the surplus is of heels 
or upper leather? 
When to order a carload of 
corrugated containers? 
How to price an entire inven- 
tory without having to refer 
to invoice files? 
How to spot a quarter of a ton 
error in a shipper’s weight? 
The answers to these questions 
and many others, as they per- 
tain to the operations of Vaisey- 


machine 
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Bristol Shoe Mfg. Corp., are sup- 
plied by Miss Margaret Smith in 
her unusual role as purchasing 
agent. 


From a small beginning in Monett 
seven years ago, when the first day’s 
production was 60 pairs of white 
patented process babies’ shoes, the 
output of the two Vaisey-Bristol 
plants has increased to nearly four 
thousand pairs daily, in a wide var- 
iety of styles and sizes; in welt. ce 
ment and Littleway processes, “Jump 
ing Jacks Seniors” and “Jumping 
Jacks Parties.” Miss Margaret, as 
she is known, is proud of the part an 
efficient purchasing department plays 
in this success. a department she 
organized and directs, 

The roots of Margaret’s career 
Zo back to the days when she was 
“knee-high to a grasshopper” in Clin- 
ton, Iowa. Her mother, a widow. 
kept boarders as a means of liveli 
hood for herself and her daughter. 
One of the boarders was George 
Meierhoffer, General Manager of a 
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local shoe manufacturing concern 
After Margaret graduated from 
high school and business college she 
went to work for Mr. Meierhoffer, 
first doing general office duties and 
later serving as his secretary. ‘Today, 
is President of Vaisey-Bristol Shoe 
Mig. Corp., he is still her “boss.” As 
more and more demands were made 
on his time he gradually assigned to 
her the duties related to the buying 
of supplies, materials and findings 
Looking back she says, “I hitched my 
But | didn’t just 
1 got out and helped 


wagon to a star, 
ride along. 
push.” 

At 24, Margaret’s activities were 
temporarily halted when a ¢« ough that 


wouldn't go away was diagnosed is 


p 
tuberculosis and she was a patient in 
the lowa State Sanatorium almost 
three years. During that time M1 
Meierhoffer became associated with a 
Missouri concern, where she rejoined 
his staff. There the nucleus for the 
new firm was formed and the “team, 
which also includes Rex Halterman 
and Albert Pfitzner as vice-presidents 
and Eugene Arend as treasurer, has 
worked together closely ever sine 


If you were a salesman making 
i first call and found yourself face 
to face with a woman buyer, what 


Would you 


rush up and shake her hand, Ol ive 


would your reaction be? 


her a kiss? One representative ad 
Another 


winked emphatically a dozen times in 


mitted he was that confused 
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as many minutes. “He might have 
had a twitching nerve,” Margaret re- 
marked with a grin afterward. Actu- 
ally, making the acquaintance of the 
host of fine salesmen she has come 
to know, Margaret considers one of 
the most gratifying rewards of her 
job, and in her opinion those who 
call on Vaisey-Bristol are excep- 
tionally high grade. 

Margaret’s unique experience as a 
purchasing agent has been developed 
into an efficient system of operation. 
Here are some of her practical obser- 
vations: 

Reflected in the purchasing depart- 
ment is Vaisey-Bristol’s policy of 
loyalty to established sources of 
supply combined with constant alert- 
ness to ways and means of lowering 
costs While maintaining or upgrading 
quality. 


The watchword of the buyer 
is control, Operating within a bud- 
get, purchases are based on a system 
of schedules and allowances. In a 
product, that is practically custom- 
made because of the number of in- 
dividual styles and individual sizes 
of materials used, the factory super- 
intendent establishes schedules for 
items such as soles, counters, heels, 
box toes and shanks as they will give 
desired results in shoemaking. 

When the purchasing department 
receives information from the sales 
division as to the quantities of various 
styles of shoes to be manufactured 
over a given period the materials are 
figured by schedule, entry is made on 
a card showing previous require- 
ments, purchases and receipts of that 
particular size and item and the quan- 
tity bought is governed by the sur- 
plus it is desired to maintain. The 
operator uses the same schedule for 
putting the materials in the shoes 
when they are made. 

Other items such as trimmings, 
tapes, sole sewing threads, embossing 
foil, etc. are bought in accordance 
with established allowances per pair. 

The date the material should be 
on hand is estimated and, allowing 
for time in transit, determines the 
shipping date specified on the pur- 
chase order. Consequently, inven- 
tories are kept at a workable mini- 
mum. Semi-annual inventories are 


check points, 


If a foreman reports a short- 
age of a particular item and the of.- 
fice records show the material to be 
on hand, it is a rare instance when 
he is unable to locate it. 

No machine parts, abrasives, dress- 
ings, etc. are bought until incidence 
of purchase is checked and analyzed 
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on card files, which also contain price 
information. Adequate office ma- 
terials are maintained through their 
issuance from a central commissary 
by requisition. 

Close contact with plant superin- 
tendents and foremen is important 
(1) to check quality standards of 
materials received (2) to determine 
materials that facilitate manufactur- 
ing processes and are helpful to 
operators, 

For purposes of taking action 
where indicated, monthly reports are 
given to superintendents and foremen 
as to machine part cost for each type 
of machine, per pair rental and 
royalty costs, and monthly costs of 
many items of findings, such as 
needles. 


A careful study of transporta- 
tion costs is another significant 
factor in preventing waste of money. 
Here are Margaret’s recommenda- 
tions: 

Keep comparative rate records via 
truck, rail, express, parcel post; 

Know how your shipments should 
be routed and include specific instruc- 
tions on your purchase orders; 

Check classifications to determine 
descriptions necessary to be used on 
bills of lading to obtain lowest ap- 
plicable rate; 

Check freight bills against bills of 
lading for correct weights and length 
of time required in transit; 

Keep weight records on materials 
ind machinery so you can spot dis- 
crepancies by shipper or transporta- 
tion company ; 

Avoid freight or truck shipments 
of less than minimum weight—con- 
solidate orders; 

Compile daily and yearly inbound 
tonnage report in weight and dollars 
and cents by carrier. 


A buyer has a two-way job. 
Margaret knows she must not only 
have the materials available when 
they are needed, but, like Houdini, 
she must make them disappear by 
finding other uses or places for them 
when they are not needed because of 
failure of anticipated requirements 
to develop or because of specifica- 
tion changes. 

Trade journals are an important 
source of information to the indus- 
try and Margaret emphasizes their 
value to a purchasing agent. Her 
copies are not put aside “until later” 

she looks forward to each issue. 
She finds the annual Factory Manage- 
ment Conference in Cincinnati bene- 
ficial and stimulating. 

Not satisfied to achieve only the es- 
sentials the purchasing department at 
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Vaisey-Bristo] often undertakes spe- 
cial projects. A recent one was a 
complete machine part inventory, 
which included the quantity and part 
number, the price and the date on 
which the part was purchased. The 
results of the survey showed not only 
the value of parts on hand for each 
type of machine; value and percent- 
age of the investment in each depart- 
ment, but disclosed that in spite of a 
policy to the contrary some parts 
were still on hand after the particular 
machines they were purchased for 
had been disposed of. Those parts 
were promptly liquidated. Machine 
parts are now crayon-marked to show 
date of receipt. 

Her membership in the National 
Federation of Business and Profes- 
sional Women’s Clubs heightens 
Margaret's awareness of the responsi- 
bilities and opportunities of women. 
Too, she prizes the associations af- 
forded her through the affiliation. At- 
tending a luncheon in Washington, 
D. C., given by the National Federa- 
tion in honor of the women in Con- 
gress her favorite of the outstanding 
women she met and visited with 
naturally was her well-known “name- 
sake,” Senator Margaret Chase Smith 
of Maine. 


Margaret Smith firmly believes 
that the shoe industry is overlooking 
one of its greatest assets in not em- 
ploying more women executives. To 
her mind their patience, persistence, 
tact and understanding especially 
adapt them to fields of styling, ac- 
counting and credits, personnel and 
office managing. Their sense of val- 
ues and economy qualifies them as 
buyers. 


One of Margaret’s creeds js that 
nothing worthwhile can be accom- 
plished alone. For the position she 
occupies today she considers herself 
indebted to George Meierhoffer for 
his insight in holding open the door 
of opportunity. The successful per- 
formance of her duties is dependent 
upon the cooperation of her “team.” 
In her own department she gives 
credit to the three efficient and ener- 
getic young ladies who share her re- 
sponsibilities and make accomplish- 
ment possible. Her capable receiv- 
ing clerks are indispensable. Then 
there is her trusty Wheeldex, with 
its ten thousand cards to provide 
information at her fingertips. “If the 
true value of it were known we 
couldn’t afford to pay the insurance 
on it,” is Margaret's summation. 

The doors of Vaisey-Bristol Shoe 
Mfg. Corp. are open and the welcome 
mat is out for any who would like to 
see this group in action. 
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HOLDING THE LINE 





Brown Says Spring 
Shoe Prices Unchanged 


First official comment on spring 
1955 shoe prices came this week on 
the eve of the National Shoe Fair 
when Brown Shoe Co. of St. Louis 
announced it would generally hold 
the line on most prices. 

The company said there might be 
a few adjustments made to provide 
some increase in mark-ups for its 
retailers. 

Ma +8 


charge of sales, said the company 


Fleener, vice president in 


was optimistic about the outlook for 
shoe business next spring. He pointed 
out that adjustments in the economy 
realized by many industries should 
have run their course by the end of 
this year. 

“Inventory decline during the year 
should place most retailers in an ex- 
cellent ‘open to buy’ position to bring 
the many fresh new styles, materials, 
and colors available in the spring 
lines,” Fleener stated. 

He said the company is planning 
to launch the biggest sales and pro- 
motion effort in its history. In order 
to help its retailers move the com- 
pany’s brands efficiently and _profit- 
ably, it is continuing to sponsor a 
series of studies by Russell W. Allen 


Co. on retail store operations. 


At the Shoe Fair, Jerome Entis. 
vice president of the Allen firm, will 
make a premier presentation, em- 
phasizing the hard cold facts on how 
to operate a profitable women’s shoe 
business. Entis will use slides to aid 
him in his presentation, which will be 


made in Room 18 of the Conrad Hil- 


women’s and children’s shoes during 
the Shoe Fair. In addition, a half 
hour showing of the national network 
Buster Brown TV program currently 
will be 


ton Hotel on Sunday. Oct. 25, at 
3:30 p.m., and Monday and Tuesday 
at 10:30 a.m. and 3:30 p.m. 

Each of Brown Shoe Co.’s divi- 
sions will make individual presenta- on 92 


television stations 


tions of new spring lines in men’s, shown. 




















ITALIAN INFLUENCES are illustrated in this group of handsome men's shoes, 
shown here for the first time. They are adapted from Italian originals, the 
American models shown here were made by Howard & Foster, and Stetson 
Shoe. The lasts are by Belcher Last Co., and adapted from the original Italian 
last. Belcher created a modified last which, along with new use of patterns, 
resulted in these shoes which have exceptional fitting qualities. 
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OVERSEAS VISITORS from British United Shoe Machinery Co., Ltd., are 
shown during visit to United's Research Laboratories in Beverly. Left to right: 
John L. Lutyens, director of research; C. George Bennion, deputy managing 
director; and William G. Jeffrey, assistant managing director. All are from 
British United's principal plant in Leicester, England. Their visit was in keep- 
ing with United's program by which personnel from the parent organization 
and foreign affiliates meet at frequent intervals to keep abreast of new de- 
velopments and exchange ideas. 


“There might be more layoffs in 
the near future,” he said. “It’s hard 
to say right now. I don’t know 
whether or not we'll resume buying 
hides from the midwest.” 

The company 300,000 
square feet in a five-story brick build- 
ing. Three and a half stories now are 
used for its tanning operation. The 


MORE LAYOFFS 





Buffalo Tanner 
Stops Buying Hides 


occupies 


George Laub’s Sons, Buffalo tan- 


ner for more than a century, has 
stopped buying hides from mid- 
western markets as the first step in 
curtailing its operations because of a 
husiness decline.” 

Albert H. Laub, part owner of the 
company, said employment at the 
plant, 1051 Clinton St., has dropped 


rest of the space is used for storage. 
Laub said curtailment of the tan- 
ning company’s operations would en- 
able it to rent space in the building 
to light industries. Several enquiries. 
he said, already have been received 
about renting space in the building 
but no decisions have been made. 


from the Midwest and processed it in 
the Buffalo plant. If it does not re- 
sume buying from midwestern mar- 
kets, Laub said, the firm may con- 
sider buying semi-finished leather to 
keep operating. 


WHAT—NO LEATHER? 





Hide Men To Vote 
On Research Program 


A new five-point program, includ- 
ing a research program for finding 
new uses other than leather for raw- 
stock, has been proposed by the Na- 
tional Hide Association. 

Members of the Association will 
meet Wednesday, Oct. 27, at the 
Edgewater Beach Hotel in Chicago 
to consider the program. The meet- 
ing will be part of NHA’s Tenth An- 
nual Meeting. 

Other points in the program in- 
clude: 

An educational project that will en- 
able the trade to train men competent 
in the various phases of the hide in- 
dustry. 

Make a concentrated effort to im- 
prove both takeoff and takeup by con- 
ducting a “personal visit” campaign 
to the various packing plants through- 
out the country and Canada during a 
special week designated for that pur- 
pose. Every NHA member will be 
asked to assist in this project. 

Get solidly behind Leather Indus- 
tries of America’s program to pro- 
mote leather and prevail upon those 
not already in the fold to contribute 
to LIA. 

Work closer with the allied trades 

tanners, packers, renderers, etc., in 


to 87 from a peak of 140, The company purchased leather an effort to unify the industry. 
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. BRASS, STEEL OR Soles 
| ALUMINUM EYELETS 


@ : 83 PLEASANT STREET 
FAIRHAVEN, MASS. 
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LOOKING UP 


Brown Shoe Looks 
For Boost In Earnings 


arnings of Brown Shoe Co.. 
St. Louis, for the fiscal year ending 
Oct. 31 will the a 
share earned in fiscal 1953 because 


rise over $5.72 
of expiration of the excess profits 
tax, the company reports. 

Sales during the first half of fiscal 
1954 were 1.35 percent above the 
same period in 1953 with total sales 
for the year expected to equal the 
$14.0,600,000 in 1953. 
Brown reported net profit in the first 
half 1954 of $3.04 per share as 
against a net equal to $3.03 in the 


reported 


same 1953 period. 

Trade observers expect Brown to 
pay a year-end extra dividend despite 
the fact that it recently increased its 
quarterly dividend from 60 to 80 
cents per share. Year-end extra divi- 
dends in recent year have been $1 
per share. 

Brown is also considering-construc- 
tion of a new St. Louis warehouse 
which will $3 million. 
Decision will few 
weeks, 


cost some 


be made in a 


Thiele Turns Down AFL 


Employes of Thiele Tanning Co. 
in Wisconsin have nixed the opening 
attempt of AFL Amalgamated Meat 
Cutters and Butcher Workmen to in- 
vade the leather industry. 

In an election sponsored by the 
National Labor Relations Board last 
week at the tannery, only seven of 
37 eligible company voters favored 
affiliation with the Meat Cutters. 
Twenty-six voted against accepting 
the union as their bargaining agent. 
One voter was ineligible. 

The vote marked the launching of 
the AFL much-publicized 
drive to organize the leather industry 
in Wisconsin and Minnesota. Union 
officials had no comment to make. 


union's 


Goodyear Hikes Prices 
Prices products 
items produced by Goodyear Tire & 
Rubber Co. of Akron, O., have been 
adjusted upward about five percent, 


on most shoe 


according to George G. Kerr, sales 

manager of the company’s Shoe Pro- 

ducts Division. 
The adjustment marks 


the first 
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general price increase announced by 
Neolite 
goods in its shoe and related products 
1950. Kerr said re- 
cent wage increases in the rubber in- 


Goodyear on and rubber 


field since late 
dustry and rising costs of basic ma- 


terials forced the Akron rubber firm 


to ease its “hold the line” poli y. 


Even Stephen 

Production of all footwear in Sept. 
totaled 40.2 million pairs, the Census 
Department reported this week. This 
is approximately even with Sept. 1953 
production of 40.1 million pairs but 
13 percent less than the 45.9 million 
pairs produced in Aug. 1954, 


IMPROVE YOUR SHOE... IMPROVE YOUR MARKET 


Shoe linings treated with 
PURATIZED® fungicide will: 


¢ Resist bacteria and fungi 


eccoeooceoceeee 


¢ Last longer 

¢ Lessen odor 

¢ Retain original color 
and feel of fabric 


ecoeeoeeeeesc 


eo Your shoe will be better if the lining is treated. 

° Your customer relations will be better if there are no returns due to deterioration 
e or breakage of shoe linings. Insist on materials containing PURATIZED, 

* Contact Gallowhur licensed distributors in Boston: Pepperell Manufacturing 
Company; Cushman & Marden; Bennett & Goding, Inc. 


albouhur 
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CHEMICAL CORPORATION 
801 SECOND AVE., NEW YORK 17, N. Y. 


e 





Sine [ealier: 


LININGS .. . Side leather and calf linings. 





LINING LEATHERS ° 
AND CALFSKINS ° 


facturer's individual needs. 
TOOLING LEATHER... 


sides for leathercraft work. 


HEBB LEATHER C0., ne, ZREASH steer 


BOSTON, MASS. 
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SHOE PRODUCTS ® 
THAT SAVE PENN/ES 
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Bi hes. 


Domestic and imported to fit shoe manu- 
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LYNN INNERSOLE CO., ALLSTON, MASBH 
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MILITARY BUYING 





Invitations 


Cattlehides. The Israel Supply 
Mission, New York City, N. Y., is 
seeking bids on cattlehides under 
Inv. No. SBC 54-511 for a dolla 
volume of approximately $7,000.00. 

Chamois, Wilkins AF Depot, 
Shelby, Ohio, has issued Inv. No. 16 
calling for 650 EKach—Chamois 
sheepskin size A—type 1—-selection | 

Fed. Spec. KK-L-167. Also, 6,300 
pieces size C-—type |—selection 1, 
opening Oct, 28. 


Bids 

Black oxfords. Negotiations are 
being conducted by the Philadelphia 
QM Depot covering an additional 
23,265 pair of Shoes——Dress Man’s 

oxford, leather, black under Neg 
Procurement QM-36-030-55-Neg-89- 
Delivery schedule Dec. 1954-Jan. 
1955. This procurement is for the 
USAF—Participation may be limited 
to small business firms and to firms 
which have submitted a bid within 
120 percent of the highest award 
made under Inv. for Bids QM-36-030.- 
55-128. 

Russet oxfords., Negotiations 
are ‘being conducted by the Phila- 
delphia Quartermaster covering an 
additional 25,932 pairs of Shoes 
Dress, Man's oxford — plain toe 


leather russet regular tariff sizes 
under Negotiated Procurement ()M- 
36-030-55-Neg 85. Delivery sched- 
ule Dec. 1954-Jan. 1955. This pro- 
curement for the U. S. Army. Par- 
ticipation in the negotiations may be 
limited to small business firms and 
to firms which have submitted a bid 
within 120 percent of the highest 
award made under Inv. for Bids 
(M-36-030-55- 133. 


Combat Boots, The Philadel- 
phia Quartermaster Depot has opened 
bids for 251,894 pr. Boots, Combat, 
man’s, leather russet, capped toe, 
rubber sole and heel in regular sizes; 
and for 8,112 pr. same—in supple- 
mental sizes. Among the low bidders 
were the following firms—General 
Shoe Co., Item 1, 40M pr. at $5.75; 
an additional 40M pr. at $5.85; an 
additional 40M pr, at $5.95; an ad- 
ditional 40M pr. at $6.20 or for a 
total of 160M pr. at $5.90, For item 
2. General was low bidder with a 
unit price of $6.00. 

Under item 1, Endicott-Johnson 
quoted as follows: 62,904 pr. at a 
unit price of $6.02; an additional 
62,904 pr. at $6.10 and an additional 
62,892 pr. at $6.18. Also, A. S. 
Kreider Sons Co., offered 24,000 pr. 
at $6.09. Belleville Shoe Co. offered 
a total of 12,000 pr. at $6.18 per 
pair less a discount of 1/10% of 
1% -20 days. 

Dress shoes. Endicott-Johnson 
Corp. was low bidder under Inv. No. 
128 issued by the Philadelphia QM 
Depot. The bid called for 46,550 pr. 


Shoes Dress Man’s oxford 
leather—black—f.o.b. origin Endicott- 
Johnson quoted a unit price of $4.335 
per pr. for the entire quantity. 


Hand Ball gloves. Kennedy 
Sporting Goods Co., Utica, N. Y., 
was low bidder under Inv. No. 1054H 

issued by the Marine Corps, Phila., 
Pa. Kennedy Sporting Goods quoted 
$2.17 per pr. for 2.000 prs. Gloves, 
Leather, Hand Ball. 


Awards 


Dress shoes. One award has been 
made by the Phila. QM Depot, 2800 
S. 20th St., Phila., Pa.. on Inv. No. 
(M-36-030-55 133, covering Shoe- 
Dress-Man’s Oxford plain toe 
leather-russet for 51,876 pr. in regu- 
lar tariff sizes and 2,208 pr. in sup- 
plemental tariff sizes. Dollar volume 
totaled $216,841.68 for the regular 
sizes and $9,229.44 for the supple- 
mental tariff sizes. Award went to 
the J. F. McElwain Co. of Nashua, 
N. H. 


Dress shoes. Two awards have 
been made by the Philadelphia Quar- 
termaster Depot on Inv. No. QM-36- 
030-55-128 covering Shoe-Dress—ox- 
ford, leather, black as follows: Endi- 
cott Johnson Corp., Endicott, N. Y.. 
30,000 pr. for a dollar volume of 
$130,050.00 and to the J. F. McEI- 
wain Co., Nashua, N. H., for a total 
of 16,550 pr. with a dollar volume 


of $73,482. 
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LEATHER MARKET REPORT 





Raw Stock Turnabout 
Strengthens Leather Prices 


Light Calf Up As Buyers Ask Quicker Deliveries 
New Orders Moderate But Backlogs Considerable 


Sole Leather tanners optimis- 
tic. New business needed but mod- 
erate sales from day to day keep ac- 
cumulations from appearing. Prices 
generally firm. 

About 63c and down asked for 
light bends. Bends in 8-9 iron range 
sell at 55ce and down with 56c asked 
by some. Good 9-10 iron bends sell 
at 50c and down. Very best 10 iron 
and up bends bring up to about 48c 
in some sales a cent or two less in 
others. 


Sole Leather Offal firm. Some 
fair sales of bellies reported. Many 
small sales of all types of offal con- 
tinue to keep billings at fair level. 

A firm 26c asked for best steer 
bellies, others at 25c. Most cows 
brought 24c in reported sales. Some 
small selected lots of steer shoulders 
ask up to 27c. Heads-on single 
shoulders bring up to about 37c; 
heads-off up to about 40c. About 
144c and down asked for best TR 
double rough shoulders. About 42c 
and down accounts for most ‘busi- 


ness, 


Calf having big season, Wom- 
en’s weights enjoying widespread de- 
mand in variety of finishes and 
Men’s weights move in top 
selection, find low grades still a mer- 
chandising problem. Most tanners 


colors. 


advanced prices on light weights 2-3: 
early in week, 

About 94c¢ and down asked for 
women’s small skin calf. About 89c 
and down wanted for best regular 
sized skins. Volume tannages quoted 
at about 82c and down with much 
leather sold in 50-60¢ range. 

Men’s weights priced at about 99% 
and down for very best. Between 8O- 
99¢ grades widely wanted. Fair call 
for 70-80c leather but little for lower 


grades. 


Sheep livelier. Better interest in 
all types with long neglected garment 
coming to life. Shoe lining stock 
getting fair to good call in most 
stores. 

About 25¢ and down continues to 
buy best boot lining russets with 23¢ 
and down grades most popular. Up 
to about 23c asked for shoe lining 
russets, Between 15-20c¢ accounts for 
volume Colored vegetable 
sheep sells well in 25c¢ and down se- 


sales. 


lections, is less active at 27c. I p to 
30c asked for best chrome linings. 


Side Leather billings grow. 
Shipments against backlogs and cur- 
rent flow of new small orders keep 
tanners busy. everywhere 
firm as buyers call for quick deliver- 
ies. Stronger hide prices during 
week offset slump of previous week 


Prices 





and added strength to an already 
firm leather price structure. 

About 50c and down asked for best 
combination tanned kips. Heavy ex- 
tremes at 48c and down the usual 
quotation, Lighter weights brought 
a cent or two less. Some tannages 
because of raw material used, meth- 
ods of tanning, etc., ask still less 
Large combination leather quoted at 
about 38e for best, about two cents 
less for run-of-mill. 

Chrome tanned kips quoted at 
about 48e and down for best heavies 
l6c and down for others. Extremes 
ask up to about 42c for heavies and 
down from there. Up to 38c asked 
for best heavy large leather. Lightet 
weights usually bring up to about 


SAe, 


Split tanners happier. Better 
Prices firm 


asked, 


call for all but suedes, 
and quick deliveries often 
Linings still the big seller 

{ p to 22¢ asked for very best fin 
ished linings with volume done in 
15-19¢ range. Suede linings quoted 
at 26¢ and down for superior types, 
about 23c and down for others, still 
less for some. Non-slips bring all the 
way from 16-23¢c. 

Little interest in suede for outsides 
Light especially quiet while heavy 
lacks former demand, Heavies bring 


SPECIALISTS in SPLITS 


SUEDE LININGS 
SOLE & GUSSET 


GLOVE LEATHERS 
HORSEHIDES 
COWHIDES 
SHANKS 


Prices and Trends of Leather 


KIND OF LEATHER THIS MONTH YEAR 1953 
WEEK AGO AGO HIGH 


58-99 58-59 73-1.06 95-1.20 
53-93 53-93 60-1.00 80-1,03 
70-1.00 70-1.00 75-1.15 85-1.10 
55-90 55-90 55-90 75-90 
KID SUEDE 40-90 45-95 48-91 80-96 
PATENT (Extreme) 46-56 48-58 55-60 60-64 
SHEEP (Russet Linings) 15-23 15-23 17-28 18-32 
KIPS (Combination) 45-50 45-50 52-56 64-68 
EXTREMES (Combination) 43-48 43-48 48-52 56-59 
WORK ELK (Corrected) 31-35 31-35 37-41 38-45 
SOLE (Light Bends) 62-66 62-66 65-67 68-72 
BELLIES 25-26 25-26 26-28 26-28 
SHOULDERS (Dbl. Rgh.) 42-46 42-46 51-53 51-56 
SPLITS (Lt. Suede) 32-38 32-38 33-37 35-39 
SPLITS (Finished Linings) 17-22 17-22 18-23 24-26 
WELTING (% x %) 6% 6%- 7 7% 8 
LIGHT NATIVE COWS 121-13 13 17 20% 


All prices quoted are the range on best selection of standard tannages using quality 
rawstock, 


BELLIES 
OEERSKINS 
MOCCASIN COWHIDE 


CALF (Men’s HM) 
CALF (Women’s) 


CALF SUEDE 
KID (Black Glazed) 


\y a | 
A.L.GEBHARDT CO, 


PHONE DALY 6 6919 
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We and down, lights about 38c and 
down. No change in sole splits. 


Work glove eases. Inside prices 
of recently quoted ranges for work 
glove splits considered tops for new 
business. Some special lots, usually 
involving slightly less desirable qual- 
ity leather, obtained at a cent or two 
less. 

Top finished work glove splits of 
LM weight now considered not over 
l3e for No. 1 grade, 12¢ for No, 2 
grade and Ile for No. 3 grade. M 
weight alone quoted at 14c for No, | 
grade, 13c for No. 2 grade and 12c 
for No. 3 grade. 


Garment sweats it out, 
more business was reported this week 
but, in many instances, sellers had 
to make price concessions, Season- 
able colder weather needed to boost 
sales and thereby stabilize values in 
garment leathers. 

Good volume of business done in 
sucde sheepskin leather at 28c and 
down even though some sellers still 
list upward of 30c and down, Grain 
finish moved at 24-26¢ and down. 
according to tannages. 


Business in horsehide garment 
leather reported still on the slow side 
I 


but some orders booked at 33c and 
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Creators of shoe fashions for tomorrow, 
depend on Carr calf leathers (smooth, 
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can obtain in a proven, process-controlled, 
fashion-right leather. 

Sueded Carr leathers are crock controlled, 
uniformly napped, color fast, and water 
repellent. 
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A little 


down for good tannage and in an- 
other direction some bookings re- 
ported at 32c and down. 

Recent weakness in the big packer 
light native cow market caused some 
lanners to accept lower prices on 
cowhide garment leather, business 
noted at 30c and down as compared 
with the previously reported range 
of 32-34e and down. 


Bag, case and strap lags. Difli- 
cult to locate much new business in 
bag, case and strap leathers this 
week, 

Some efforts to buy leather at 
lower prices again but sellers re- 
frained ‘rom making 
wherever possible due to narrow 
profit margins even at prevailing 
levels. High production costs still a 
very important factor in determin- 
ing selling prices. 

Sellers still ask unchanged prices 
on case leather, 2-24 ounce held at 
42-43c and 3-34%% ounce at 43-44c., 
Russet strap leather nominally un- 
changed awaiting new developments. 

Grade A remained around 50c for 
1/5 ounce, 52c for 5/6 ounce, 54c 
for 6/7 ounce, 56c for 7/8 ounce. 
58c for 8/9 ounce, 6le for 9/10 
ounce, and 64c for 10/11 ounce. 
Grade B prices continued 2-3c less 
and Grade C about 5-6c under the 
above quoted prices for Grade A, 

Colors still bring a premium of 3c 
and glazed finish commands 2c over 


concessions 


russet prices. 


New York 


Dry Sheepskins mixed. 
selling quarters more interest for Ar- 
gentine shearlings. Some business 
at $1.15-1.25 for 44-4 inch skins 
suitable for lining stock, while 1-1] 
inch brought $1.45-1.75, Y-14% inch 
at $1.85-2.00 and selected skins suit- 
able for mouton purposes at $2.75 
per skin, c&f. basis. Other sellers 
report a little more interest for the 
larger shearlings but have difficulty 
interesting buyers in the 4-'5 ineh 
skins. 

Wool sheepskins seem to be some- 
what lower but prices still too high 
for buyers. Some Argentine Lincoln 
lambs, primes including 25% supers 
available at $18 with No, 2s at $8.00. 

Australian auctions also eased this 
past week and reports from Mel- 
bourne that the market for combing 
wool, 58s up, four to seven pence, 
under 58s three to five pence, lambs 
two to four pence and sheepskins, 
bare to one inch, three to four pence 
all lower. At Sydney, 55,000. skins 
offered and market generally one to 
three pence lower. 

Not much change in hair sheep- 


Some 
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skin varieties. Some offerings of 
Addis-ababa butcher skins at $11.50, 
and some sellers believe a firm bid 
of $11 might interest shippers. Other 
varieties slow. Cape glover market 
also lower although not enough to 
interest buyers. Brazil cabrettas 
firmly held at origin. 


Pickled skins fair enough. 
New Zealand lambs on spot wanted 
at recent selling — levels. A fair 
amount of business at prices ranging 
from 6.25-7.50 as to brands, with 
some lots going as low as $6.00 and 
up to $8.00. Buyers’ ideas are not 
over the trading basis and some even 
have lower views. 

Some orders for Spanish pickled 
skins but difficult to obtain offerings 
at prices in line with buyer's views. 
Iranian pickled sheepskin market 
slow and nominal around $11.50-12 
as to quality and lots. 

Last sales domestic pickled skins 
at $7.00-7.50 per dozen. 


Reptiles doing well. Good de- 
mand for wet salted Agra back cut 
lizards and some shippers have been 
able to obtain slight premiums. Ad- 
vices from origin that skins are 
scarce and in very short supply and 
some shippers may be through for 
this season. Late offerings for Dec.- 
Jan. shipment and nothing can be 
had before Nov. delivery. 

Prices vary as to shippers with & 
inches up, averaging 9 inches, 80/20 
selection, said to have sold at better 
than I4c, the 9 inches up, averaging 
10 inches, at 26-27¢ and 10 inches up. 
averaging 11 inches, at better than 
32c. Some sellers asking 18-27-33c, 
respectively, for the three sizes. 

Some interest developing for Cal- 
cutta wet salted oval grain lizards 
though due to high asking prices, 
sales difficult to confirm. Shippers 
ideas for wet salted Bengal lizards 
65-85-95c for the 3 sizes. Not much 
call for Madras bark tanned whips 
with offerings of 4” up, averaging 
114”, 70/30 selection, at 3le., and 
skins averaging 4%, inches at 36c, 
difficult to move as buyers slow to 
even return counter bids. 

Europe - still 
salted Calcutta alligators and paying 
better than $1.00 an inch for 20 centi- 
meters and up with proportionately 


interested in wet 


lower levels for the smaller. sizes. 
Brazil back cut tejus selling for ship- 
ment at 76c fob. for 15/65/20 as- 
sortment. 

Not much change in the Argentine 
market as those shippers who still 
have skins to deliver are unwilling 
to take on new commitments under 
present existing conditions as they 
never know whether they will obtain 
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further licenses, Believe most licenses 
granted for the 180,000 quota. Spot 
lots ring lizards sold at $1.05. 


Deerskins wanted. Good call 
for Brazil “jacks” and some fair- 
sized quantities moved at 72c, basis 
manufacturers. Most shippers not 
offering. 

Late sales Nicaraguan deerskins 
at 4!oc c&f. Not much change in 
New Zealands as buyers and sellers 
cannot get together on price. Not 
too many offerings and these are 
firmly held. 

Other varieties of Latin American 
description too high for this market 
though a fairly good call noted. 

Pigskins mixed. Relatively little 
call for shipment though some busi- 
ness in spot skins, particularly grey 
peccaries. Not too many offerings as 
most shippers either have much 
higher views or prefer to wait until 


new season opens, 


While some Para grey 
available at $1.50 fob. and blacks at 
90c fob. with slightly lower bids re 
fused, other shippers asking $1.70 
fob. and $1.05 fob., respectively. 


pect aries 


Peccaries high with shippers ask 
ing $1.95 fob. for greys and $1.10 
fob. for blacks. 
siderably over the ideas of buyers 
with some agents stating they might 
be able to obtain close to the asking 
price on the greys if shipper would 
he willing to accept $1.90-1.95 c&f. 


These pr it es con 


basis. 

Not much eall for black 
interest in wet salted Columbian 
at prices under ship 


Some 


capivaras but 
pers’ views. Sellers have firmed up 
in their ideas for dry Chaco car 
pinchos with late asking prices 

$2.40 — fob.., importers, as 
against last sales at $2.00-2.05 fob. 
at $2.25-2.30, basis 


basis 


and spot lots 
manufacturers, 
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HIDE AND SKIN MARKET REPORT 





Better Interest, Rising Sales 
Halt Downward Trend In Prices 


Upturn In Hide Futures Promotes New Buying 
Activity, Spreads Strength Through Market 


Big packer hides steady. In 
fact, some selections including light 
native showed a tendency to 
firm up at mid-week, An upturn in 
hide futures early in the period 
brought some interest into the mar- 
ket from dealers and traders which 
halted the recent downward trend 
and stabilized prices at the recently 
established lower levels. 


cows 


Light native cows, for example, 
had sold at 12'%c followed by later 
sales at 12'\4c for Chicago produc- 
tion and subsequent business at 12c 
for Chicago-Milwaukee productions. 
Latest business this week saw some 
northerns selling Ye up at 12 
while river points moved in good 
volume at 13c. 

Branded 
showed a firming tendency, Big four 
packers sable to move better than 
20,000 on the basis of 9c for butts 
and heavy Texas and 9c for Colorado 
Some sole leather tanners still 
unwilling to pay any more this week 


steer selections also 


steers, 


and practically all of the buying was 
done by dealers and traders. A few 
light branded steers sold at LOYoc. 

Branded cows traded in good vol- 
ume at unchanged prices, northerns 
bringing 9%4c and lighter average 
weight southwesterns selling at 10c. 
Heavy native cows were also sold at 
steady prices, about 4,000 from river 
points being traded at lle by at least 
two packers and one of them sold a 
car of Chicago heavy cows, about 
700 involved, at 11 Yc. 

Business rather slow to develop in 
heavy native steers as packers had 
moved a substantial volume late in 
the preceding week at lle for rivers 
and 11 %e for St. Louis and northern 
points. A little interest was reported 
for special cure heavy native steers 
as quick shipment wanted for export 
via the Great Lakes before the navi- 
gation season closes for the winter. 
The brined hides require less time for 
curing than the regular salted pro- 
ductions, 





HIDE FUTURES 


Close 
Oct,21 


Net 
Change 


Close High Low 
Oct. 14 for Week for Week 


Some business developed in bulls, 
one big packer selling 600 St. Louis 
light bulls averaging about 68 lbs., 
at 8'4c for natives and 7'c for 
brands. 


Independents moving. About 
2,700 branded steers sold by Minne- 
sota packer at 9c for butts and 9c 
for Colorados and a large lowa 
packer sold 3,500 Colorados alone at 
9c, The lowa packer also sold 1,400 
Sioux Falls light cows at 124oc. A 
New York packer sold 900 Pitts- 
burgh branded steers at 9'c for 
butts and 9c for Colorados. These 
prices also paid for local New York 
packer productions late in the pre- 
ceding week. 

Midwestern killers sold some bulls 
this week, one independent packer 
selling 600 Chicago bulls at 8c basis 
natives. A Minnesota packer sold 
550 Austin bulls of April forward 
takeoff at 7c basis natives. 

Reports of quiet sales passing on 
the Pacific Coast involving big 
packer as well as large independent 
packer productions which are under- 
stood to have sold at full Chicago 
prices. Smaller packer productions 
on the west coast sold for export 
largely in steer selections. 


Small packers better. Sales re- 
ported of midwestern 50-52 lb. avg. 
small packers at 10c, 48-50 lb. avg. 
at 1L04oc and 46 lb. avg. at lle, all 
selected fob. shipping points. With 
light native cows firming up in the 
big packer market, some sellers in- 
clined to raise asking prices on light 
avg. southwestern hides averaging 
around 40 Ibs., some talking up to 


12c flat fob. 


4+-59 
+56 
+53 
+58 
+55 
+45 


October 
January 
April 
July 
October 
January 


11.69B 
12.21T 
12.83B 
13.38B 
13.85T 
14.20B 


Total Sales: 


11,10B 11.90 10,96 
13.65B 12.38 11,53 
12,30T 13,00 12.15 
12.80B 13.60 12.75 
13.30B 14,04 13.47 
13.75B 14,02 13.75 


314 Lots 


Country hides stiffen. Efforts 
to buy mixed lots of country all- 
weights including renderer hides av- 
eraging around 50 lbs. or less down 
to 7c flat trimmed fob. country 
points met with stubborn resistance 
from sellers who held for last realized 
prices of 8-84c. An export sale of 
some good 46-47 lb. avg. mixed hides 
reported at 8%4¢ fob. Chicago. 

Locker-butcher hides, free of ren- 
derers, generally held at 8'%-9c fob. 
country points but buyers usually 
named lower ideas which restricted 
trading. 

Glue hides in carlots sold at 6'c. 
Country bulls last brought 5e fob. 
shipping points. 








HIDE AND SKIN QUOTATIONS 


Week Ago Month Ago 


Heavy native steers 11 -11% 12 12 12% 
Light native steers 13 13 
Ex. light native steers 181-19 18 -18'% 191, 
Heavy native cows 11 41% 1114-12 14'4-15B 
Light native cows 12'%4-13 p 13 17 
Heavy Texas steers 9'4 9, 13B 
Butt branded steers 9, 9, 13B 
Light Texas steers 10'% 11N 14N 
Ex, light Texas steers 14 13N 16N 
Colorado steers 9 9 12B 
Branded cows 91-10 10-10% 14 
Native bulls 8 - 8% 2 8 - 8, 10 -10% 
Branded bulls 7 + 7%, 2 7 © TY 9 -9Y 
Packer calfskins 2744-37 2 25-35 40 -50 
Packer kipskins 21-22% 2 20 -25 27-28% 
NOTE: Price ceilings have now been completely ended by the government. All 
remaining goods and services have been removed from price controls. All regulations 
winding up controls require that applicable records be held until April 30, 1955. 


Year Ago 
154-16 
16'%,-17 


Present 


Calf and kip strengthen. One 
big packer offered out Milwaukee as 
well as St. Louis and river calfskins, 
asking advances on some of these 
skins such as 2!4c up on the northern 
heavy and light as well as St. Louis 
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and river lights: steady prices on the 
St. Louis and river heavies. Buyers, 
however, slow to reach and named 
ideas at previous trading levels or 
3214-37oc for northern heavy and 
light, 274%2c for St. Louis heavy and 
2714-30c for River heavy and light. 

Following sales late last week at 
22¢ for river kip and 2le for river 
overweights, trading in river over- 
weights from several points at 22c. 
This week, a big packer confirmed 
selling 4,000 river kip at 22%sc and 
1.500 river overweights at 22c; also 
2,500 San Antonio kip and over- 
weights at 22c and 2le. 

Difficult to confirm new business 
in small packer calf. Sellers inclined 
to ask higher prices such as 23-24c 
on regular productions of northerns 
and bids at 20c were refused. 

Small packer kips held at higher 
prices ranging up to 17-18e but buy- 
ers slow to reach above L5c. 

Country allweight calf in carlots 
sold at l6c and business in 
country kip for export at lle. 


some 


Horsehides look up. Although 
market has quiet, some 
very good quality northern slaugh- 
terer whole hides were purchased in 
the range of $6.50-7.00 trimmed and 
$7.50-8.00 untrimmed fob. shipping 
points. Buyers, however. backed away 
from offerings of ordinary or less 
desirable productions at these prices. 


been very 


Cut stock continued on the easy 
side and northern fronts 
easy to move at last prices ranging 
$4.00-4.25. Butts eased on sales made 
at $3.40-3.50, basis 22” and up. 


were not 


Sheep pelts spotty, Occasional 
sales involve big packer No. | shear- 
lings at $2.75 in combination with 
clips at $3.25 for midwestern pro- 
ductions. One lot of west coast clips 
sold at $3.00. Some midwestern No. 
2 shearlings sold steady at $1.35 
while the No. 3s were quiet and nom- 
inal at 75e. 

Large midwestern independent 
packers reported to have obtained 
prices for Oct. productions of lamb 
pelts about on a par with the previous 
month or within the range of $2.75- 
2.95 per cwt. liveweight basis for 
good westerns. Natives in some in- 
stances discounted by 35-40c. 
full wool dry pelts sold at 27c¢ as 
compared with previously 
business at 28c. 


Some 
reported 

Pickled skins have eased to lowe 
levels again; latest business reported 


at $7.00-7.50 per dozen. 


Glove leather tanning industry 
very quiet reflecting general condi- 
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tions in the leather business every- 


where. Tanneries are running part 
time and working forces have been 
cut to a minimum. Glove manufac 
turers fairly busy 
their leather 


for the season. 


but seem to have 


covered requirements 


Production of Garment leathe: 
hard hit. barter 
basis and buyers ideas drop lowet 


Prices are on a 


on each purchase. Men’s suedes sell- 
ing at 24c and down with an average 
of about 22c. Grains hard to pin 
down but concessions are general. 
Pigskin glove leather kept well 
cleaned up. Stocks have been light 


all year and it is the most popular 
of glove leathers. Some call for 
deerskins at 42c for a good clean 
grade. Grey suedes are doing a little 
better with some. sales reported al 
32c for the top selection 

Iranians slow. The light weights 
in the best demand at prices from 


25ce to Lie. 


Goatskins lack zip. Some spot 
sales of Amritsar 
group 4 bring $9 per dozen, c&f. on 
spot and Delhi Group 4 at $9.50 
Group 5 bring $10. Amritsars for 
shipment at $9-$9.50 with trading 


limited, 


goatskins with 








DEVELOPMENT AND 


THE Wlodern 
CHROME TANNAGE CALLS FOR 


CALCIUM FORMATE 


A product of Trojan Powder Co., Allentown, Pa. 


SHORTER TIME 
BETTER UNIFORMITY 
TIGHTER GRAIN 
EASIER CONTROL 
LOWER 


COST 
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Shade dried mombasas brought 
$10.25 for 40/40/20, 110 bbs. skins. 
Others 40/50/10, 95/100 Ibs. sold 
at $9.10. Brazilian market firm at 
origin with Pernambucos and 
Moroso-Natals last moving at 9k 


per Ib. fob. 


Kid leather improves. Tanners 
report business quite satisfactory in 
black suede and glazed. There are 
samplings of colors in glazed out 
among potential buyers but not much 
developing as yet. 

White seems to be going strong. 
Many tanners say white glazed is an 
excellent seller and some even find 
white suede in good demand. Those 
who deal in crushed say it is begin- 
ning to come up in a satisfactory 
way in white, black and some colors. 

Linings fairly satisfactory. Slipper 
quite slow, Few tanners report 
anything about satin mats. Prices 
firm but rawskins are also firm. 


Average Kid Leather Prices 
Suede 32c-90c 

Crushed 35c-75c 

Slipper 25c-60c 

Linings 25c-55c 

Glazed 25c-$1.00 

Satin Mats 69c-98c 


Belting leather disappoints. 
Philadelphia tanners not toc well 
satisfied with the way business is 
going right now. Curriers not doing 
much buying and rough leather tan- 
ners find that increased business has 
not yet materialized. Although by 
the end of Sept. business had shown 
a definite upswing, the middle of Oct. 
did not find this pattern continuing. 

Curriers also find they cannot say 
that business is any too good. They 
say out-of-town competition is going 
in for price cutting, a practice which 
doesn’t make the lot of the local 
tanners any too easy. There are sales 
made but not to the extent that had 
heen hoped for and not in large 
amounts, To date, curriers’ prices 
are unchanged. 


Top Secret Slippers 

The Government of Western Ger- 
many recently received a pair of bed- 
room slippers marked “top secret” 
in the courier mail from the German 
Enrbassy in London. The slippers be- 
longed to Chancellor Konrad Ade- 
nauer, who left them behind in his 
hotel room during a recent visit to 


London. 





HEMLOCK -. OAK 


QUEBRACHO 


ESTABLISHED 18687 


DERMABATE COMPOUNDS 
LIQUID EXTRACTS 


MANGROVE 
STAINLESS SUMAC - ORDINARY SUMAC 
RAPID TAN “G" 
SPECIAL DIPPING EXTRACTS 


SEL aS 


AMERICAN EXTRACT CO. 


Manufacturers of the Largest Variety of Vegetable Tanning Extracts 


rican Hide 


« Chicago Rawk 


o. 
Albert Troste 


5, Shoe Corp: 
é % Leathe 


QUICKER BUYING 





Quartermaster Adopts 
New Test Procedure 


Adoption of a new inspection test- 
ing procedure for supplies purchased 
by the Army Quartermaster Corps in 
order to expedite procurements of 
commercial type items has been an- 
nounced by Major General R. P. 
Hollis, U.S.A., Commanding — the 
Philadelphia Quartermaster Depot. 

Under the new procedure, the 
(Quartermaster Corps will no longer 
require that acceptance testing be 
made by the Quartermaster General 
Testing Laboratory in Philadelphia, 
Pa., but will require inspection test- 
ing to be arranged by contractors. 
Such inspections may be made by 
company-owned facilities or by com- 
mercially-operated facilities. 

When inspection testing is made 
by facilities other than the Quarter- 
master Testing Laboratory, the con- 
tractors will submit certificates of 
compliance, supported by test results 
as required in the applicable speci- 
fications. The Government’s role will 
be limited to check-testing on a sam- 
ple basis. 
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Send for Bulletin No. 1775 


879 Maple Street 
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McArthur Chemical Co., Ltd., 20 St. Paul St., West, Montreal; 
73 King St., West, Toronto 
Roy Wilson, Dickson Ltd., 7-8 Railway Approach, London, S.E! 
Getz Bros, & Company, San Francisco, Calif.; New York City 
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PEOPLE 


About industry personalities coast to coast 





® Kay Sleater, editor of SHOE- 
scope, will give the TV audience a 
look at coming spring and summer 
1955 shoe styles when she appears on 
“Women in the World,” from 9:00 to 
9:30 a.m., Monday morning, Oct. 25, 
over Station WBKB in Chicago. Miss 
Sleater, who will be visiting the Na- 
tional Shoe Fair, will discuss signifi- 
cant shoe styles highlighted at the 
Shoe Fair along with Jean Davisson 
and Helen Wells, fashion editors of 
W BKB, operated by the Chicago Sun. 


® Harry G. Johansen, president of 
Johansen Bros. Shoe Co., St. 
manufacturer of women’s footwear, 
was honored by friends and associates 
on Tuesday evening, Oct. 19, at a 
testimonial dinner celebrating his 
Golden Anniversary in shoe business. 
Johansen joined his father and uncle 
in the 30-year-old firm in 1904 and 
served in various capacities until tak- 
ing over direction of the firm in 1918. 
The firm was the first in the St. Louis 
area to use steam-powered machinery. 


Louis 


e Homer C. Selby has been elected 
chairman of the board of Selby Shoe 
Co., Portsmouth, O. He 
Roger A. Selby, who is retiring be- 


cause of ill health, but will continue 


suc ceeds 


as a director and consultant. The new 
chairman is currently celebrating his 
§Oth year with the Selby firm. 

@ Jack Weiller & Co., Chicago, hide 
and skin broker, reports that David 
Levine, formerly with Colonial Tan 
ning Co. of Boston, has joined Hide 
Service, Inc., Weiller associate at 176 
Federal St. in Boston. 
assist Paul Graves, president of Hide 


Levine will 


Service, in servicing the New Eng 
land area. 

® Herman V. LaMark of Dor 
chester, Mass., authority on personnel 
training and industrial relations, has 
joined the firm of Beggs and Cobb, 
Inc., Winchester, Mass., tanner of side 
leathers. According to Bert Davy, 
executive vice president and general 
manager of the firm, LaMark will 
take over as director of industrial re- 
lations on Nov. 1. 

® Richard B. O'Keefe, 
manager of Local 21, International 
Fur and Leather Workers Union in 
Peabody, Mass., has resigned his mem- 
bership on the advisory board of Salem 
State Teachers College. Appointed to 
the post in Feb., 1949, O’Keefe who 
recently testified before the Massa 


business 
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chusetts Commission on Communism 
said he was resigning for “personal 
reasons.”’ He will continue as a mem- 
ber of the Salem School Committee, a 
post to w hich he was elected last year 


for a four-year term. 


® Gene Crousore, associated with 


M. A. Delph Co., Inc., of Indianapolis, 
Ind., for the past seven years, and 
James McDonald have opened a new 
hide firm, Central Industries, Inc., at 
Wichita Falls, 
president and general 
McDonald is secretary-treasurer of the 


Texas, Crousore 1s 


manager and 
new firm. 


© Bill Kopp, general superintendent 
of A. C, Lawrence Leather Co. at Pea 
body, Mass., recently attended a re 
union of University of Illinois 1919 at 
Champaign, Ill. Kopp, a fullback, was 
captain of that year’s football team 
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News Quicks 


About industry happenings coast to coast 





Connecticut 


® Lumoar Manufacturing Corp. 
of New Haven, slipper manufacturer, 
has placed its advertising account with 
Wexton Co., Inc. 


Delaware 


® Flash fire, which started at the 
spraying room of Wilmington 
Enameling Co., Hamilton Park, early 
this month, was reported to have de- 
stroyed about one-sixth of the plant. 
At least a carload of hides and con- 
machinery was destroyed. 
approximated 
contents 


siderable 
Property damage 
$28,000 and damage to 
about $27,000. 


Florida 


® Two new Florida shoe manufac- 
turing firms are Caribbean Modes, 
Inc., at Miami and Seminole Shoe 
Co., Inc., at Hialeah. Nicholas Stern 
is principal of the former firm while 
officers of Seminole Shoe include 
Charles Levine, Santo Scuderi and 
Abraham Haiduck, 


® International Salt Co., world’s 
largest salt producer, has announced 
opening of two new salt warehouses— 
one in Detroit and the other in Mil- 
waukee—by its Midwest division. In- 
ternational is now marketing its di- 
versified salt products in the Midwest 
for the first time under its own brand 
name of Sterling Salt. 


® Chicago Salting Co. has been or- 
ganized to salt and store hides and 
skins in Chicago...The company has 
also opened a warehouse at the Union 
Stockyards in Chicago. Officers in- 
clude Norman G. Galbraith, president; 
Gordon A. Taylor, vice president; and 
James F. Neylon, secretary-treasurer. 


® Trade reports have Penobscot 
Shoe Co. of Old Town acquiring 
major interest in Saxe-Glassman 
Shoe Corp. of Saco and furnishing 
working capital to keep the company 
in Operation. 
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[] Send us Leather & Shoes for one year at $5.00 
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Maryland 


® More than 120 top executives, de- 
signers and salesmen of Bata met re- 
cently at Mohlin near Basle, Switzer- 
land, for the firm’s five-day 60th An- 
niversary Shoe Conference, Bata 
Shoe Co., Inc., of Belkamp, reports. 
Over 2,500 samples of shoes from all 
over the world were brought to the 
Conference for study, and participants 
traded for over 10 million pairs of , 
shoes for delivery during the next six 
months. Leading the American dele- 
gation to the Conference was Thomas 
J. Bata, head of the Bata organization. 


Massachusetts 


® Endicott-Johnson Corp. of Endi- 
cott, N. Y., reports it has named four 
Massachusetts firms as _ exclusive 
licensees for manufacture and distri- 
bution of polyethylene counters. The 
firms are Brockton Cut Sole Co. of 
Brockton, Lawrence Process Co. of 
Lawrence, Merker Counter Co. of 
Haverhill and O. K. Shank and 
Counter Co. of Roxbury. Polyethy!- 
ene counters are now being made for 
men’s, women’s and children’s shoes 
by all four licensees. 


® Fred F. Bernhart of Manchester, 
N. H., has opened new offices at Room 
608, 210 Lincoln St., Boston, where 
he will handle shoe fabrics, braids, 
ornaments, etc., manufactured by 
Rosemont Silk Co., Philgo Novelty 
Co., Starlight Fabric Co., Ameri- 
can Dryco Co. and Goodman 
Boroff Co. 


© Name of Caswell - Doucette 
Shoes, Inc., Lynn shoe manufacturer, 
is in process of being changed to 
Lorven Shoes, Inc., A. E. Caswell, 
owner, reports. Officers and operating 
policies of the company will remain 
unchanged, Caswell adds. 


® Sherman Footwear Co., Marl- 
boro manufacturer of men’s casual 
footwear, is offering some 24,000 
shares of common stock for sale in 
order to obtain additional capital for 
operations. Money will be ear- 
marked for development of an instock 
department and surplus funds. An- 
nual statements will be published in 
July. 

@® H. Scheft Co., Boston retailer, 


has purchased retail shoe store of 
Bernard Kofsky in Hartford, Conn. 


@ Mrs. Grace Blonde of South Bos- 
ton has accepted the sum of $4350 
in settlement of a claim against 
Chelmsford Shoe Co., Inc., of 
Derry, N. H. Mrs. Blonde had 
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charged that a heel of a pair of shoes 
made by Chelmsford and purchased 
by her in Hingham came off while she 
was descending a flight of stairs in her 
home. The accident, which occurred 
in 1950, caused her serious injuries 
when she fell downstairs. 


® John Pinkerton Shoe Co., Inc., 
newly - opened Newburyport shoe 
manufacturer, will make women’s cas- 
ual footwear and flats to retail at 
$7.95-$9.95. Production of the firm’s 
line, to be introduced at the National 
Shoe Fair, will have a capacity of 
3,600 pairs per day. Pinkerton re- 
cently resigned as director of the 
Coach & Four division of Selby Shoe 
Co. Offices are at 9 Titcomb St. 


© Worcester shoe manufacturers re- 
port difficulty in obtaining experienced 
shoe help in the area. H. H. Brown 
Co. has been running a series of news- 
paper ads seeking experienced stitchers 
and is now considering stitchers with- 
out shoe experience, 


@ The Stride Rite Quarter Century 
Club of Green Shoe Mfg. Co., Bos- 
ton, added 24 new members to its 
roster at its fifth annual dinner held 
Oct. 13 in Boston. Total membership 
is now at 80. 


® Officials of the Brotherhood of 
Shoe and Allied Craftsmen, Brock- 
ton independent shoe union, and the 
Associated Shoe Industries have 
agreed to abide by decision of arbitra- 
tor Saul Wallen on a dispute concern- 
ing functions of the Vampers’ and 
Stitchers’ sections of the Brotherhood. 
The decision breaks down some 65 dif- 
ferent patterns used in local factories 
and states which craft will handle 
each pattern, according to Walter T. 
Spicer, secretary of the manufactur- 
ers’ group. 


® Worcester Shoe Co. of Worces- 
ter reports it will feature its “Royal 
Worcester” insulated leather sport 
boots at Room 601 in the Morrison 
Hotel during the National Shoe Fair 
in Chicago. Paul E. Clark, president, 
says the past year has been “one of the 
busiest in the history of our com- 
pany.” Clark is looking forward to 
even better volume in 1955. 


Minnesota 


@ Featured speaker at the forthcom- 
ing spring shoe show of the North- 
west Shoe Travelers will be Daniel 
R. Blount, director of retail sales 
training for International Shoe Co., St. 
Louis. The show will be held Oct. 
30-Nov. 2 at the Hotel St. Paul, St. 
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Paul. Blount will speak at the Tues 
day, Nov. 2, merchants luncheon. 
Missouri 
® The new Brown Shoe Co. plant 
at Piedmont was officially opened Oct. 
16 when large crowds of visitors were 
on hand for a full-day’s program. 
Oscar Boennighausen is plant superin- 
tendent. 
New Hampshire 

® Making their first stop on a nation 
wide tour to study trade union organi- 
zations and operations, a group of five 
Nicaraguan trade 
CIO shoe factories in 


unionists visited 


Manchester, 


N. H. The Visitors talked to the 
workers, visited their homes and at 
tended union meetings in their study 
of union procedures and methods, 


labor management relations, ete 


New Jersey 
® Friendly Footwear Mfg. Co. has 
been organized to manufacture shoes 
at Passaic. Ofhcers are Edward Mack, 
Joseph and Wendell Hromada. 


New York 
@ A. S. Beck Shoe Corp. will adopt 


the Spring-o-lator in its popular price 
women’s shoe line, according to Sam 
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IMPORTERS AND 
MANUFACTURERS 
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DYEWOOD 
COMPANY, INC. 


40 LOCUST STREET 
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Anglo-American Hides Co., inc. 


100 GOLD STREET 
NEW YORK 38, N. Y. 


IMPORTERS & BROKERS of 


Goatskins, Cabrettas, Deerskins, 
Peccaries, Lizardskins, Snakeskins, 
Alligators, Madras-tanned Goat- 
skins, Buffaloes, Calfskins, Whip- 
snakes, Cobras etc. 

Direct connections and represento- 

tions from all over the world. 
Inquiries invited. 














TABER 
TANNERY 
PUMP S&S 


. +» have been meeting the special 
requirements of the Tannery since 
1859. Write for Bulletin TP-629 


TABER PUMP CO. 
300 Elm St, (Est. 1859) Buffalo 3, N. ¥, 








Schiff, president. The company has 
signed an agreement with Maxwell 
Sachs, inventor of the Spring-o-lator 
ind will introduce the new device for 
the first time on a mass basis in its 
spring 1955 lines. Until now the de- 
vice, which forms a fabric and elastic 
bridge as part of the insole, eliminat- 
ing the separating tendency of the 
heel from the toe, has been used ex- 
clusively in the higher-priced shoe 
field. 


® Selva & Sons, Inc., Brooklyn shoe 
manufacturer, has leased space at 195 
Front St., where it will set up a fac- 
tory over 20,000 square feet of floor 


spa ce, 


Ohio 


®@ Print patterns.and grains of Texti- 
leather’s plastic coated fabrics have 
been catalogued into a new roller 
grain and pattern book by The Gen- 
eral Tire & Rubber Co., Textileather 
division in Toledo. The book is first 
of a new series. 


® The Leshner Corp. of Hamilton 
has announced major advances in the 
low cost, non-woven fabrics field 
which B. J. Petricoff, president of the 
firm, freely predicts will revolution- 
ize the field. 


Pennsylvania 


® Business of Sharon Store Co., 


Inc., Sharon general merchandise 
store, has been purchased by the May 
Department Stores Co., it is re- 


ported, 


® W. L. Kreider’s Sons Mfg. Co. 
of Palmyra reports it will handle sales 
of the infants’ shoe line made by 
Strait-Step, Inc. This will be the 
first time Kreider has sold a line not 
manufactured at its own factories, 
according to David L. Kreider, presi- 
dent. Strait-Step is made with a square 
heel tread to encourage children to 
walk in a straight line and has been 
patented by inventor Fred Ayres. The 
new infants’ line will be shown at 
the Kreider showrooms at the National 
Shoe Fair. 


® Faith Shoe Co. of Wilkes-Barre 
will add some 100 new workers to its 
force when installation of new elec- 
trical equipment in its 17,000 square 
foot addition is completed. The addi- 
tional employes will be required when 
work formerly done at Carolyn Shoe 
Co., Macungie subsidiary of Faith 
Shoe, is moved to Wilkes-Barre. The 
firm now employs 400 shoe workers. 
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California 


® Golden Wool Co. at 3350 East 
Packers Ave., Los Angeles, has com- 
pleted rebuilding of its plant de- 
stroyed by fire some time back. The 
company’s wool pullery is back in 
full production and capacity has been 
increased with installation of two 
toggle-drying systems. The firm also 
produces bark-tanned shearlings used 
as polishing pads and alum and chrome 
tanned sheepskins for the shoe trade, 
according to Norbert C. Bazan. 


CANADIAN NOTES 


® Sales of Canadian chain shoe 
stores rose to $3,735,000 in July as 
compared with $3,647,000 a year ago 
in this month for a gain of 2.4% 
and their inventories rose to $21,091,- 
000 in this period as against $20,- 
§91,000 last year, up 2.5%. The 
stock:sales ratio in July was 5.6 as 


against 5.6 a year ago for 2.0 stock 





turnover rate. 


® Leathercraft of Malvern (Can- 
ada) Ltd., was subject to receiving 
order in Montreal, Que., and Louis 
Goldberg & David Grobstein named 
trustees of the estate. 


® Schick Leather Goods Co. of 
Canada Ltd., has been incorporated by 
federal charter, with the head office 
to be in Toronto. Incorporators are 
§. Gangbar, A. D. Dyment, I. Kirshen- 
baum, and M. Klyman, all of Toronto. 


® Both the values of shipments 
and inventories of Canadian leather 
footwear manufacturers showed a 
downward trend in the results of the 
latest Canadian Government survey 
of such operations. 

Shipments dropped in July to 106.0 
for the fourth consecutive month 
against 111.7 in June, 112.9 in May 
and 116.3 in July last year, based on 
Dec., 1952, being 100. This was the 
lowest point reached in shipments so 
far in the present year or in any 
monthly pericd up to this date a year 
ago. 

Inventories reversed previous steady 
upward climb for two months by 
dropping to 104.9 in July in contrast 
to 106.6 in June but above the 98.3 
in July a year ago. Stocks of raw 
materials, goods in process and fin- 
ished products in the hands of such 
maufacturers were all down in July 
compared with June. 
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CLASSIFIED 


ADVERTISING 








Wanted and For Sale 





SEDGWICK K. JOHNSON 


Leather Chemist and Tanner 


Research and Government Work a Specia!ty 
E-4 19 Pingry Place, Elizabeth 3, N. J 
Elizabeth 3-7336 


Contract Finishing Wanted 


FOR tear-offs and small splits. Equipped with 
spraying equipment. Contact: 


P. L. SULLIVAN LEATHER CO., 


Donald Street, 
Manchester, N. H. 





Bargains 
Leather Remnants, and plenty of it. 
Sorted to specifications. Textiles of 
all kinds in full » remnants and 
block cuts. Bargains. Only Bargains. 
7 


Floors of Bargains. 
CENTRAL MERCANTILE CO., 
742 W. Taylor St., 
Chieago 7, 











Tng. Mchy. for Sale 


TANNING MACHINERY FOR SALE for quick 
action Sacrificing approximately $40,000 
worth of tanning machinery, slightiy used, for 
$12,000. Write to Saab Produce, 305 N. Clark 
Koad, El Paso, Tex. 

Do not write if not really interested 


American Tanneries! 


KNOWN 


to represent in 


Swedish leather 
Sweden one or two of 
tanneries. Address L-11, 


300 W. Adams St 


WELL importer 
wants 
the best American 


c/o Leather and Shoes, 


Chicago 6, Ill 


For Sale 


72” Side Turner Fleshing Machine, Woburn 
Whitening Machine; also spare parts. 2 Leidgen 
Side Unhairing Machines, Used Cypress Drums 
The C 
Zanesville, 


Findeiss Sons Co., 
Ohio 


Blue Splits 


SHAVED AND LEVELED to your specifica 
tions Any weight and quality to your re- 
quirements. 

Address L-2, 

Leather and Shoes, 


300 W. Adams 8t., 
Chicago 6, Ill. 


c/o 


Blue Splits Wanted 


SPLITS WANTED. Car or 
quantities Untrimmed or trimmed 
Blue Shoulder Splits, ete. Steady user 
Address L-8, 
c/o Leather and Shoes 
300 W. Adams 8t 
Chicago 6, Ill 


truckload 
Also 


BLUE 


For Sale 


LOTS OF LEATHER 
periodically buy 
tanned leather 


Looking for con- 
small off lots of 


JOB 
cerns who 
vegetable 
Address L-15 
c/o Leather and Shoes 
300 W. Adams St 
Chicago 6, Ii 
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For Sale 


Pasting boards for sale made of 
constructed masonite in 12 x 5 ft. size 
plete with all necessary tracks and ball bear 
ing trolleys Does an excellent job. Can be 
bought very cheap 
Write Box 631 


specially 
Com 


Peabody 





TANNERY 


For Sale or Lease 


MEDIUM SIZED TANNERY tin Midwest 


for sale or lease. Presently equipped 
for vegetable tanning, but could easily 
be converted to chrome. Reason for 
selling: to settle estate. Only inter- 


ested parties need answer. 


Address L-13, 
LEATHER and SHOES, 
300 W. Adams St., 

Chicago 6, TM. 


c/o 











Suftko Tool & Die Co. 


glove turners Fine 
Cutting dies. Carnauba blend liquid wax for 
shoe forms Prime dressing oil for cutting 
blocks Discarded broken dies repaired like 
new. Try us for fine service 


4053-55 W. Carroll 
Chicago 24, Ill 


Mfr. patented Clicker 


Ave 





Help Wanted 





Salesman 


WELL ESTABLISHED manufacturer in the 
East is interested in securing the services of 
a representative in the Middle West familiar 
with pigment and top finishes, resins, binders 
lacquers and other specialties for the tanner's 
use. Write in detail concerning age, exper! 
ence and compensation desired. All replies will 
be held in strict confidence Address L-3 
c/o Leather and Shoes, 300 W. Adams St 

Chicago 6, Ill 


Fitting Room Foreman 


AVAILABLE AT ONCE. Long experience on 


women's novelty cement and California process 
references if de 
Willing to go anywhere. Write Box W-7 


10 High St 


shoes Can submit excellent 
sired 
Boston 10 


© Leather and Shoes 


Mass 


Representative Wanted 


Buckle Manu 


Tennessee 


KNOWN 
representative in 
Shoe 


Shoe 


WELL 


desires 


LARGE 
facturer 
Person associated with Induatry 
Address Box W-8, « 


Boston 10 


area 
o Leather and 


Mass 


preferred 


Shoes, 10 High 8t 


Safety Shoe Salesman 


or Chicago 


nationa 


Salesman 
well-know! 
commis on 


WANTED Shoe 
territory 


manufacturer 


Safety 
experienced 


salary and 


Address L-16 

Leather and Shoe 

100 W Adama St 
Chicago 6, Il 





WANTED 


Making Room Foreman 


Goodyear 
manufac 


Man experienced of men's 
Welts wanted by progressive 
turer of good quality shoes. Must be 
able to take full charge from welters 
to edge-setters, Exceptional opportunity 
in congenial surroundings in Brockton 
Area at attractive salary Apply Bux 

2 Leather & Shoes, 10 High sf 
Boston 10, Mass 














Situations Wanted 





Side Leather Tanner 


THOROUGH KNOWLEDGE of all types 
tannages Cc handling proc 
productior 
Addres L,-14 
c/o Leather and 
100 W Adama &St 
Chicago 6, I 


ipable of complete 


Shoe 





SIDE 
LEATHER 
TANNERY 


BOX X-3, c/o LEATHER AND SHOES 


10 HIGH STREET 





WANTED! 


with capacity of 
3,000-5,000 hides weekly, 
well equipped and 
in good condition, 
either for 
lease or purchase. 
Give full details to: 


BOSTON 10, MASS. 
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Coming Events 


Deaths 
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Oct. 24-27, 1954 -—~ National Shoe Fair. 
Sponsored by National Shoe Manufactur- 
ers and National Shoe Retailers Associa- 
tions, Palmer House and other Chicago 
hotels. 


Oct. 26-27, 1954—Pall Meeting, National 
Hide Association. Edgewater Beach Hotel, 
Chicago, Ill. 


Oct. 28-30, 1954—Annual Fall Meeting 
of Tanners’ Council of America. Edge- 
water Beach Hotel, Chicago. 


Oct, 31-Nov. 3, 1954—Michigan Annual 
Shoe Pair. Sponsored jointly by Michigan 
Shoe Retailers Association and Michigan 
Shoe Travelers Club. Hotels Statler and 
Sheraton-Cadillac, Detroit. 


Nov. 14-17, 1954-—Semi-annual Parker 
House Shoe Show. Sponsored jointly by 
Parker House, Boston, and Boston Shoe 
Travelers Association. 


Nov. 286-Dec. 2, 1954—Popular Price 
Shoe Show of America, Inc., for Spring 
and Summer 1955. Sponsored ag Be by 
New England Shoe and Leather Associa. 
tion and National Association of Shoe 
Chain Stores. Hotels New Yorker and 
McAlpin, New York City. 


Jan, 15, 1955—-Annual Banquet of New 
England Shoe Superintendents’ & Foremen’s 
Association, Hotel Statler, Boston. 


Jan. 16-19, 1955.—4lst Annual Mid 
Atlantic Shoe Show, sponsored by Mid- 
die Atlantic Shoe Retailers Association. 
The Benjamin Franklin, Philadelphia, Pa. 


Feb. 19-22, 1955—Factory Management 
Conference. Sponsored by Nationa! Shoe 
Manufacturers Association. Netherland 
Pleza Hotel, Cincinnati, O. 


Feb, 27-March 2, 1955-~Allied Shoe Pro 
ducts and Style Exhibit for Fall and Winter 
1955. Hotel Belmont Plaza, New York City. 


March 1-2, 1955 -——- Official showing of 
American Leathers for Fall and Winter 
1955, sponsored by Tanners’ Council of 
America, Waldort-Astoria Hotel, New York 
City. 


April 24-27, 1955--St. Louis Shoe Show, 
sponsored by St. Louis Shoe Manufactur- 
ers Association. Leading St. Louis hotels. 


May 22-25, 1955 Annual Convention, 
American Leather Chemists Association, 
New Ocean House, Swampscott, Mass. 


June 13-14, 1955—Annual Spring Meet- 
ing of National Hide Association, French 
Lick Springs, French Lick, Ind. 


Aug. 26-31, 1955-—-Allied Shoe Products 
and Style Exhibit for Spring and Summer 
1956. Hotel Belmont Plaza, New York City. 


August 30-31, 1955-—-Official showing of 
American Leathers for Spring and Summer 
1956, sponsored by Tanners’ Council of 
America, Waldorf-Astoria Hotel, New York 
City. 


Everett W. Chase... 64, shoe sup- 
plies executive, died suddenly Oct. 14 
after being stricken ill at his home in 
Brockton, Mass. He was owner and 
manager of Superior Polish Co. in 
Brockton and had been active in the 
shoe supplies industry for many years. 


Wilfred J. Poudrier . . . shoe execu- 
tive, died Oct. 14 at a Brockton hos- 
pital after being stricken with a heart 
attack while at work. He had been a 
foreman at the Baxendale Cut Sole 
Co. for many years and was well- 
known throughout South Shore shoc 
circles. 

Herbert Chamberlain . . . 
executive, was found dead Oct. 11 at 
his garage near his home in Milwaukee. 
He had been a hide inspector for a 
Milwaukee hide brokerage firm headed 
by Harold Braun, for whom he had 
worked during the past 20 years. 


Louis L. Mueller . . . 56, leather 
goods executive, died after a brief ill- 
ness at Columbia Hospital in Milwau- 
kee, Wis., on Oct. 14. He was a top 
executive for many years with Milsco 
Mfg. Co., Milwaukee leather goods 
firm. 


Louis Goldstein . . . 70, leather ex- 
ecutive, died recently in New York 
following a long illness. Active in the 
New York leather industry for many 
years, he was best known as a sole 
leather merchant and a familiar fig- 
ure in the Swamp and owned the L. 
G. Building there. 

William E. Davidson . . . 83, shoe 
executive, died recently at his home in 
Nashville, Tenn., after a long illness. 
A native of Columbia, S. C., Davidson 
was associated for many years with 
Mid-States Shoe Co, in Milwaukee. 
He retired several years ago and moved 


to Nashville. 


Ernest L. Shaw .. . 80, retired 
leather executive, died Oct. 18 at his 
home in Brockton, Mass., after a long 
illness. Shaw was a well-known sole 
leather manufacturer for many years 
in the South Shore area. He was a 
32nd degree Mason and holder of a 
50-year medal from Paul Revere Lodge 
of Brockton. 
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Amalgamated Leather Co.'s, Inc. 
American Extract Co. 
Anglo-American Hides Co., Inc. 
Atlas Tack Corp. 

Armstrong Machine Works 


B 
B.B. Chemical Co. 
Beckwith Mfg. Co. 


Cc 
Carr Leather Co. 
Chemtan Co. 


G 


Gallowhur Chemical Corp. 
Gebhardt, A. L., Co. . 


H 
Hebb Leather Co. 
Huyck, F. C., & Sons 
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international Ticket Co. 


J 
Jenkins, George O., Co. 
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Lawrence, A. C., Leather Co. 
Los Angeles Chem. Co. 

Los Angeles Tanning Co. 

Lynn Innersole Co. 
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Pawling Rubber Corp. 
Premier Thread Co., Inc. 


R 
River Plate Corp., The 
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Seton Leather Co. 
Standard Dyewood Co., Inc. 
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Taber Pump Co. 
Tanexco, Inc. 


U 


United Shoe Mchy. Corp. 
31, Back Cover 


Ww 
Winslow Bros. & Smith Co. 18 





Carl Brandt... 89, leather execu 
tive, died Oct 19 in Boston, Mass., 
after a long illness. He was president 
of Brandt Leather Co. in Norwood for 
40 years and a former vice president 
of the Home Savings Bank in Boston 
where he had lived for more than 55 
years. Brandt, a native of Germany, 
came to New York in 1886. 
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The operator at edge trimming is an expert. His 
deft hand makes feather-light strokes that are 
smooth, precise, skillful. He knows that truly fine 
work can be done without waste, with less effort, 
in less time, with a truly precise machine. 

The WAC Edge Trimming Machine — Model L 
has shafts balanced by the use of electronic in- 
struments, the only measuring means accurate 
enough to insure that no vibration can mar the 


United Shoe Machinery Corporation 
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quality of an edge. To eliminate the cause of vibra- 
tion, work shaft and motor shaft are one and the 
same, and the shaft is mounted in the best bearings 
engineers can find. 

Here is a machine that is a perfect complement to 
the artistry of the edge trimmer, an efficient produc- 
tion tool for the manufacturer. 

For additional information, call your 
Branch Offices. 
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You're a step ahead... in quality... when you use 


"Celastic” to provide wrinkle-free toe comfort. 


There is a type of “Celastic” for almost every kind 
of shoe ° 


.. lined or unlined, hard or soft toe. 


UNITED SHOE MACHINERY CORPORATION, BOSTON, MASSACHUSETTS 





